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Ft. Wayne, Ind., Dec. 27.—Pre- 
liminary approval of re-organiza- 
tion plans of Studebaker and 
Rockne Motors Corp. was given 
in federal court here today by 25 
per cent of the creditors, when 
the plan was formally received by 
Judge Thomas Slick. 

The court ordered copies of the 
plan sent to all creditors and 
stockholders. Approval by a ma- 
jority of each class of stockhold- 
ers and by two-thirds of the 
creditors holding each class of 
debt is necessary to make the 
plan operative. 

The plan, filed last week, pro- 
poses that a new company be 
formed to carry on the Stude- 
baker business with the Stude- 
baker holdings of 95 per cent of 


NLY A FEW GRAINS of 

sand are left in the 1934 
hour glass and old Father Time 
is all set to invert it and begin 
the new era. This is the last 
“Sparks” column of the year, so 
we-all approach next Monday 
night unafraid of what’s going 
to happen in the next 12 months. 
There’s a rosy tinge to the hori- 
zon, the goose hangs high, so 
let’s go! 

Looking back over our shoulder, 
1934 has been a most encourag- 
ing year. Off to a slow start 
mebbe, but when the automobile 
industry stepped on the throttle 
about the end of the first quarter 
there was an acceleration that 


astounded everyone. We turned] White Motor stock being dis- 
out more than 2,800,000 cars and] trjputed to creditors. 
trucks of a wholesale value of Paul G. Hoffman and Harold 


around a billion and a half and 
I can’t see why we should com- 
plain about that. Better still, we 
have sold most of them. There 
seems to be a scanty floor stock, 
‘ taking the country as a whole, 
so that the decks are cleared for 
1935, with dealers all happy and 
contented because of the cleanup. 
And so as the columnist packs 
his bag for the New York hegira, 
he wishes all of you a happy new 
year, and means it. 
+ * a 
DEAR MR. FORD: This is my 
bread-and-butter letter to thank 
you and your organization for the 
hospitality that I (and 100 other 
newspaper men from all parts of 
the country) enjoyed last Thurs- 


14, Col. 3) 


Pentti 6 Priced 
$615; Eight $730 


Pontiac, Mich., Dec, 28.—Pon- 
tiac Motor’s 1935 cars, featuring 
an entirely new line of sixes in 
addition to an improved straight 
eight, was announced today in a 
limited number of cities through- 
out the northeastern part of the 
country. 

The sections in which the an- 
nouncement is made today em- 
brace the territories covered by 
the Boston, New York, Philadel- 


(Continued ov reue 


day on the occasion of the press] phia, Washington, Pittsburgh, 
preview of your 1935 models. Buffalo, Cleveland and Detroit 
Permit me to compliment the} zones. Announcement will be 


made 
country Jan. 5. 

Overall length of the six is 187 
inches while that of the eight is 


(Continued on Page | 8, Col. 1) 


Ford company for the originality 
of thought displayed in the stag- 
ing of this peek behind the scenes. 
The affair differed so much from 
the conventional that we gentle- 
men of the press forgot to be 
hard-boiled and enjoyed every 
minute. 2. 3 

WE COULDN’T HELP but be 
impressed by the trip through 


(Continued on Page 16, Col. 3) 


Bigger Plymouth 
Boasts Safety 


Detroit, Dec. 28.— Engineering 
developments that will be intro- 
duced with the 1935 Plymouth 
next week, were revealed today 
by D. S. Eddins, president of the 
Plymouth Motor Corp. 





The Top Ten 


Passenger Cars 















as Reported in ADN Today 
1933 - 1934 
Pos. Make Pos. 
1—515,088 Ford 291,439— 2 























Eddins declared that the new 2—506,355 Chev. 462,243— 1 
Plymouth will be announced as 3—290,049 Plym. 236,365— 3 
a “high-speed safety car, designed 4— $5,984 Dodge 81,399— § 
to meet modern traffic’ condi- 5— 70,285 Pont. 83,014— 4 
tions.” He said it will have a 6— 69,278 Olds. 34,375— 8 
revolutionary high compression||; 7 — 58,993 Buick 42,967— 6 | 
engine, a larger all-steel body||; g— 39,343 Stude. 33,282—9 | 
and a “floating ride.” | 9— 38,575 Terra. 34,763— 7 

“The big automobile news of 10— 26,628 Chrys. 27,961—10 
1935 is engines,” he said. “Plym- Total All Makes 
outh engineers have found ways 1,807,013 1,429,405 


to reduce engine temperatures 
and eliminate spark knock and 
thus take advantage of the in- 


See cumulative figures, in- | 
cluding November to date, | 








here Wednesday and was 


and Arnold Lenz, 
Flint operations. 


The 1934 production of the com- 
will 
total 870,000 units, which marks 
the sixth time in the past eight 
led all 
other manufacturers in automo- 
in- 
passenger cars and 
built for Canadian and 
domestic markets, and for deliv- 
ery to the General Motors Export 
It does not include cars 
in European and far 


pany, according to Coyle, 


years the company has 
bile production. The total 
cludes all 
trucks 


Corp. 
assembled 





in all other parts of the} 


east plants, nor 


(Continued on Page 16, Col. 1) 


| ae Csiies 


Shown Today 


28. 





Detroit, Dec. 


country today. 


Two body styles are offered this 
year—the Airflow and the Air- 
stream. There has been a change 
in the front-end of the Airflow 
head- 
The basic 
remain the 
The Airstream 
models, with pantograph type in- 
dividual front wheel suspension, 
are a modified version of the 
in a lower price 


affecting hood, radiator, 
lights, and louvres. 
lines of the model 


same as in 1934. 


Airflow styles, 
bracket. Springing of the front 





First Ten in Registrations || 





we pages 18-19, inclusive. 














(Continued on Page 18, Col. 4) 


(Continued on Page 16, Col. 1) 


Greater Room, Improved Riding 


Featured In Ford V-8 for 1935 





® 
Wheelbase Unchanged; 


Engine Shift Provides 
More Body Space 





Detroit, Dec. 28.—New styling 
marks the Ford V-8 for 1935. The 


| grille, hood and bodies, fenders, 


lamps, wheels, in fact the car 
from bumper to bumper has been 
newly designed. Special atten- 
tion has been given to riding com- 
fort and ease of control, including 
spring suspension, weight distri- 
bution, passenger position, brak- 
ing, clutch action and steering. 
The V-8 engine is said to be im- 
proved in several details and a 
new system of crankcase ventila- 
tion has been added. Throughout 
the chassis effort has been made 
to refine the design to keep over- 
all weight as low as possible, and 


(Continued on Page 20, Col. 1) 


cars sold to the 


— Floating 
power and all-steel body construc- 
tion are retained in the Chrysler 
offerings for 1935 that are an- 
nounced to dealers throughout the 











Sparks}N Y Show Trek Starts 


Studebaker Pizst Place | Event Still Inaugurates 
Claimed By 
First Round|\Chevrolet 


Flint, Mich., Dec. 28.—The first 
of the 1935 Chevrolets rolled off 
the assembly line at the plant 
in- 
spected by M. E. Coyle, president 
and general manager of the com- 
pany, C. E. Wetherald, vice-presi- 
dent in charge of manufacturing, 
manager of 


New Automotive Year 


Detroit, Dec. 28.—Chieftains of the automotive industry 
again have started their annual trek to the New York 
show which opens at Grand Central Palace next Saturday. 
By the beginning of next week the exodus from Detroit 


will be almost complete. Many are planning to celebrate 
ei —®the coming of the new year in 
Manhattan. 

From present indications the 
New York Show this year, while 
sponsored by dealers, will not be 
different from the shows which 
in the past have been sponsored 
by the factories. _Developments 
Complete details of Pontiac, 
Plymouth, Olds, Nash, LaFay- 
ette, De Soto, Chrysler, Gra- 
ham, Auburn, Willys, Pierce- 
Arrow, Reo and other lines not 
previously announced will 

appear in ADN Jan. 5. 





Nash Increases 
Market Coverage 





Kenosha, Wis., Dec. 28.—Nash 
and LaFayette cars for 1935 make 
their first bow to the buying pub- 
lic today. 


The Nash line is composed of 
three series, Advanced six, Ad- 
vanced eight, and Ambassador 
eight. The LaFayette comes in 
two series, standard and de luxe. 

Nash prices, as announced to 
date, are: Advanced six victoria, 
$895, and sedan, $945; Advanced 
eight victoria, $1,115, and sedan 
$1,165; Ambassador eight victoria, 
$1,240, and sedan $1,290. LaFay- 
ette standard line prices are 
coupe, $585, two-door sedan, $620; 
two-door sedan with trunk, $650; 
four-door sedan, $670; four-door 


(Continued on Page 6, Col. 4) 


during the past few weeks indi- 
cate that a number of companies 
will hold dealer meetings during 
the show much as they have in 
past years. In addition there 
will be a number of dealer spon- 
sored.events for retail salesmen. 

The question as to whether the 
New York show would hold its 
traditional position as the turning 
point of the automotive year is 


(Continued on Page 10, Col. 5) 


Olds Oliten 
Bigger 6 and 8 











De Soto is Twins 
For Coming Year 





Detroit, Dec. 28.—Features of 
the 1935 Airflow and Airstream 
De Soto cars to be announced 
next week, were revealed today 
by the De Soto Motor Corp. 

De Soto already has announced 
that it is presenting a re-styled 
Airflow and a new Airstream car. 
With the new Airstream, De Soto 
is returning to the popular price 
field. Prices on the six Airstream 
models range from $695 for the 
business coupe to $825 for the 
four-door touring sedan. All three 


(Continued on } Page 19, Col. 1) 





Lansing, Mich.. Dec. 28. 
Among the safety features on the 
1935 Oldsmobile six and eight to 
be announced Jan. 5, is the new 
solid steel “turret top” body by 
Fisher, with a roof stamped from 
a single sheet of seamless steel. 

The new cars also claim in- 
creased gasoline mileage at the 
same time that performance is 
materially greater. 

Retained in the new Oidsmo 
bile will be knee-action wheels, 
super-hydraulic brakes, center- 
control steering, ride stabilizers 
front and rear, all-silent gear 
shifting, and Fisher  no-draft 
ventilation. 

D. E. Ralston, vice - president 
and general sales manager of the 

(Continued on wage 15, Col. 1) 


Graham Enters 
Six in ’35 Battle 


Detroit, Dec. 28.—Definite an- 
nouncement that Graham - Paige 
Motors Corp. will be a contender 
in the lowest price range with a 
new Graham six was made to- 
day by Robert C. Graham, execu- 
tive vice-president of the corpor- 
ation, 

Graham said that production of 
the new cars has started, but 
that they will not be shown pub- 
licly until the opening of the New 
York Automobile Show, Jan. 5. 
Graham will also continue pro- 
duction of its two eight-cylinder 
cars, to be announced Jan. 5. 

q The style of the new model, it 
a ae rm is said, continues the ideas of 
ludi No noe é d t \}} modern streamlining. The car is 
cluding November to date, ||| nowered with a six-cylinder L- 


page 31. (Continued on Page 14, Col. 1) 





The Top Ten 


Commercial Cars 





First Ten in Registrations 
as Reported in ADN Today 
1933 1934 
Pos. Make 1933 
1—148,207 Chev. 95,618— 1 
Age 275 Ford 57,455— 2 
3— 43,342 Dodge 24,575— 3 
4— 28,748 Int’l 

5— GMC 

6— Dia.-T 

i— Reo 

8— White 

y— Fed. 

10— Mack 


Total All Makes 
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GM Announces Membership of Dealer Councils 


o————— 


They Make die fies Go By 


All Sections of Country 
Represented in Selection 


Detroit, Dec. 
dealers, Alfred P. Sloan jr., 
announces the selection of 


28.—In a message to all General Motors 
president of the corporation, 


the GM dealer-members to 


serve on the recently announced GM dealer councils. 
The object of the establishment of these councils, ac- 


cording to Sloan, is to 


“enable us to formulate sounder 


and more constructive distribution policies for General 


Motors. In other words,” 
the benefit of 
your opinion as to your problems 
in order that we may more in- 
telligently discharge our very 
great responsibility, not only to 
you, but to the corporation, for in 
so doing we will be able to serve 
that much better. 

“I propose to accomplish this 
through the organization of four 


‘dealer councils. These Councils 
will meet with a group of the 
executive committee of General 
Motors Corp., which committee | 
determines all basic operating | 
policies. The members of these 
dealer councils will be selected 
by me personally, from among 


General Motors dealers, on a geo- 
graphical basis; one for the Pa- 
cific Coast; one for the section 
west of the Mississippi, extending 
approximately to the west coast; 
and the remaining two east of the 
Mississippi, one for the northern 
section and the other for the 
southern section, these groups be- 
ing desirable because of the 
varied conditions existing. 

“In addition to the geographical 
consideration, it is important that 
we recognize, in each council’s 
membership, the broadest possible 
cross-section of dealer problems. 
Each of these councils will com- 
prise a total of 12 dealers, There 
will be represented among these 
12 dealers, all General Motors di- 
weighted. The 


visions, properly 
members so designated will agree 
to serve for a _ period of six 


months, after which a new group 
will be called—my thinking be- 
ing that in revolving the member- 
ship of the councils within the 
dealer body as a whole, there will 
be presented a moving picture of 
dealer thought with relation to 
dealer problems, both present and 
future. 

“It is to be recognized that the 
problem of selecting the mem- 
bership of the contemplated 
councils out of such a vast dealer 
organization is an extremely dif- 
ficult one. Certainly the great 
majority of General Motors deal- 
ers could offer constructive sug- 
gestions Howe ‘ch a scheme 

! u, but the 
on, provides 
; continually 
“wa : dation of co- 


tA,w 


A progr + as I am out- 
lining to you, offers an opportun- 


ity not now existing—an oppor- 
tunity of enabling General 
Motors, through closer co-opera- 


tion with you, better to determine 
those things that should not be 
done and those things that should 
be done differently, This should 
make possible a broader founda- 
tion of constructive effort for 
both of us.” 
The list of 
serve on these councils, 
lected by the General 
president, is as follows: 
PACIFIC REGION 
Winslow B. Felix, Winslow B. 
Felix Co., Los Angeles, Calif.; 
Ernest Ingold, Ernest Ingold, Inc., 
San Francisco, Calif.; L. M. Nor- 
ton, Westlake Chevrolet Co., Se- 
attle, Wash.; Arthur Fields, Fields 


selected to 
as se- 
Motors 


dealers, 


Motor Car Co., Portland, Ore.; 
F. B. Streator, Streator - Smith, 
Inc., Salt Lake City, Utah; R. F. 


Thompson, Howard Auto Co., San 
Francisco, Calif.; G. O. Scherer, 
Scherer Motor Co., Eugene, Ore.; 
George A. Braley, Braley & Gra- 
ham, Inc., Portland, Ore.; L. J. 
Campbell, Campbell-Simpson Mo- 
tor Co., Boise, Idaho; Irvin 
Kaiser Brothers, Los 


Kaiser, 








Sloan continued, “I am seeking 
a cross-section of® 


Angeles, Calif.; C. W. Coulter, 
Coulter Motor Co., Phoenix, Ariz.; 
Fred W. Pabst, Don Lee, Inc., 
San Francisco, Calif. 
WESTERN REGION 
W. J. Rasmussen, Big Four 
Chevrolet Co., St. Louis, Mo.; 


Ralph Kreissel, Midway Chevrolet 


Co., St. Paul, Minn.; Harvey Wil- 
cox. Lone Star Motor Co., El 
Paso, Tex.; E. J. Wintersteen, 
Wintersteen Chevrolet, Sioux} 


Falls, S. Dakota; 
Chevrolet Co., N. 
Ark.; C. D. Walker, 
Buick, Ine., Denver, Colo.; 8S, C. 
Webb, Webb-Kent Motor Co., 
Fort Worth, Tex.; R. E. Murray, 
Murray Motor Co., Butte, Mont.; 
Noel V. Wood, Noel V. Wood, 
Inc., Kansas City, Mo.; Dean 
Schooler, Schooler Motor Co., Des 
Moines, Ia.; Fred F. Vincel, Wild- 
gen-Vincel, Inc., St. Louis, Mo.; 
R. C. Greenlease, Greenlease Mo- 
tor Car Co., Kansas City, Mo. 


NORTHEASTERN REGION 


Harry L. Lewis, Milwaukee 
Ave. Motor Sales, Chicago, II1.; 
A. A. Anders, Anders & Jervis, 


Little Rock, 
Walker 


Philadelphia, Pa.; W. H. Bum- 
stead, W. H. Bumstead, Inc., 
Troy, N. Y.; A. C. Hall, Hall 


Chevrolet Co., Milwaukee, Wis.; 
L. M. Fitch, Fitch Motor Co., 
Manchester, N. H.; A. B. Con- 
nelly, Noyes Buick Co., Boston, 
Mass.; A. J. Dahl, Dahl Motors, 
Milwaukee, Wis.; H. A. Weh- 
meier, Community Motors, Inc., 
Chicago, Ill.; Hugh Gallagher, 
Union Park Motors, Inc., Wil- 
mington, Del.; W. J. Michael, St. 
Clair Oldsmobile Co., Cleveland, 
O.; Orrin B. Hayes, Orrin B. 
Hayes, Kalamazoo, Mich.; A. L. 
Danforth, Cadillac Auto Co. of 
Boston, Boston, Mass. 


SOUTHEASTERN REGION 


A. D. Anderson, Anderson Mo- 
tors, Baltimore, Md.; Chip Bar- 
wick, Chip Barwick Chevrolet Co., 
Memphis, Tenn.; John E. Smith, 
John Smith Co., Atlanta, Ga.; W. 
Reed, Capitol Chevrolet Co., Jack- 
son, Miss.; J. W. Kiester, Kiester 
Chevrolet, Clarksburg, W. Va.; 
H. S. Drennen, Drennen Motor 
Car Co., Birmingham, Ala.; Julian 
C. Fraiser, Jones Motor Car Co., 
Inc., Richmond, Va.; L. P. Steuart, 
L. P. Steuart, Inc., Washington, 
D. C.; J, E. Johnson, Johnson Mo- 


tor Co., Durham, N. C.; Leo 
Huckabee, Huckabee Auto Co., 
Macon, Ga.; Arthur A. Ungar, 


Ungar Buick Co., Miami, Fla.; 
C. L. Alderson, Standard Auto Co., 
Inc., Louisville, Ky. 





J. M. Critz, Critz | 








Gathered at Dearborn this week were four men who have much to do 
with making it possible to watch the Fords go by. They are, left to 
right: Henry Ford, founder of the Ford Motor Co.; Edsel Ford, presi- 
dent; W. C. Cowling, sales manager, and W. R. Campbell, sales 
manager of Ford of Canada. 





Stout Plans to Announce 


New Rear Engine Car Soon 


eS 


Coens to ‘Depiet 
Industry’s Rise | 


In Radio Talk| 


Detroit, Dec. 28.—R. H. Grant, 
vice-president of General Motors, 
will be guest speaker Thursday 
evening, Jan. 3, 
on the Forum 
of Liberty hour 
which is broad- 
cast over the 
Columbia net- 
work at 8:30 
p.m. E.S.T. 


Grant will dis- 
cuss the Ameri- 
can spirit in the 
automobile in- 
dustry, paying 
tribute espe- 
cially to the 
courage, vitality and resourceful- 
ness as exemplified in the rank 
and file of men in the industry. 
His tribute will not be confined 
to the men in the manufacturing 
end, but will give particular credit 
for the present scope of the in- 
dustry to the dealers and men on 
the firing line who have helped to 
build it up. 

Since the industry is looked 
upon generally today as the main- 
spring of the national recovery 
movement, Grant’s address at this 
time takes on even greater sig- 
nificance. 





R. H. Grant 


Rules Used Car Prices 
Affect Interstate Trade 


Gainesville, Fla., Dec. 28 (UT 
PS).—The constitutionality of the 
trade-in clauses of the NRA mo- 
tor vehicle code has been upheld 
by Federal Judge A. V. Long, 
in a temporary order restraining 
James Messer, Inc., Tallahassee 
automobile dealer, from violating 
the code’s provisions. 

Attacking the code as an at- 
tempt by Congress to regulate 
purely intrastate commerce, the 
automobile agents denied the 
government’s charges that they 
had accepted second-hand cars 
in trade for new ones at higher 
prices than the code provided. 


The dealers contended that a 





new car, after being purchased 
by a dealer for re-sale within a 
state, loses its interstate char- 
acter, and becomes an article of 
intra-state commerce. 

Judge Long declared he was 
holding “that this case involves 
interstate commerce. The new 
cars were ordered from another 
state and were shipped in inter- 
state commerce for the purpose 
of re-sale. 

“In selling them to the public,” 
the judge said, “there was a flow 
in the same current of interstate 
commerce, and interstate com- 
merce is affected by the prices of 
second-hand cars taken in trade 
for them.” 





Detroit, Dec. 28.—A revolution- 
ary new automobile incorporating 
|a number of radical departures 


from current practice will be an- 
nounced by the Stout Engineer- 


| ing Laboratories before March 1, 
according to a statement by Wil- 
The new car will 
have a rear engine, although this 


liam B. Stout. 


position of the power plant is 
only incidental to the other fea- 
tures of the design. 

Experimental work on the new 
car has been conducted for the 
past two years and trial models 
have been on the road in all parts 
of the country. The new car, ac- 
cording to Stout, will incorporate 
features included in each of the 
trial designs. 

“Despite the fact that many 
people have seen our. experi- 
mental models on the road and 
a number have seen some of them 
under construction, the complete 
assembly has never been dis- 
closed,” said Stout. 

“We believe that the new car 
will more than meet the predic- 
tions which have recently been 
made by prominent engineers who 
have stated that they felt that a 
break is soon to come in automo- 
bile design, particularly in the 
high price field. 

“Announcement of the details 
of the car is being withheld until 
the last final tests have been com- 
pleted. This final work is now 
under way and according to pres- 
ent progress will not require more 
than about four weeks. It will 
be interesting to note that many 
of the details that we have 
learned in connection with our 
aviation work have been applied 
to the new car with outstanding 
success. This has confirmed our 
often expressed opinion that the 
automobile of the future will 
closely parallel the airplane in its 
structural if not its aeronautic 
details.” 


No Pink ae 


There will be no Pink 
Sheet edition of Automotive 
Daily News next Wednes- 
day, in observance of the 


New Year holiday. We’ll be 


back with you for the 
opening of the New York 
Auto Show, publishing Sat- 
urday, Monday, Tuesday, 
and Wednesday of Show 
Week. 














Plymouth Sets 
December High 
On °35 Models 


Detroit, Dec. 28.—Shipments of 
1935 Plymouth cars reached a 
total of 9,732 units for the week 
ending Dec. 22, H. L. Moock, gen- 
eral sales manager of the Plym- 
outh Motor Corp., announced to- 
day. 

Moock stated that this was the 
highest December week in the 
history of the corporation. He 
said the week’s shipments par- 
allel records established during 
the peak production season last 
spring. 

“Plymouth is off to the best 
start in years, in production, ship- 
ments and advance orders,” he 





said. “The plant already is near- 
ing its all-time production rec- 
ords.” 


Moock stated that retail deliv- 
eries of Plymouth cars for the 
week showed a gain of 49.6 per 
cent over the previous week and 
15.7 per cent over the correspond- 
ing week a year ago. 

“The total number of orders 
already received for the new cars 
is nearing the 70,000 mark, setting 
new all time records for this time 
of the year,” he said. 


re — 


Reports Analysis 
Of 30-Hour Week 


New York, Dec. 28.—The Na- 
tional _ Industrial Conference 
Board estimates that an average 
30-hour week on the basis of 
September, 1934 production would 
increase employment in manu- 
facturing industry by 11 per cent 
or approximately 700,000 workers. 
The board’s analysis shows that 
the proposed reduction of hours 
by law would probably produce 
the following results: 


For the employed workers, re- 
duced hours, increased hourly 
earnings, stationary money in- 
come per week, and increased 
cost of living. 

For the manufacturers, smaller 
output per man-hour, increase in 
labor cost per man-hour, and a 
larger increase in labor cost per 
unit of product. 

While the increase in employ- 
ment arising from the establish- 
ment of an average 30-hour week 
can be shown with approximate 
accuracy, the board says it is 
difficult to indicate the full in- 
crease of employment that would 
result from a maximum 30-hour 
week. 


France Refuses 
Bankruptcy Aid 


To Citroen Firm 





Paris, Dec. 27.—The French 
government will offer no finan- 
cial aid to the bankrupt Citroen 
Automobile Corp., Premier Pierre 
Etienne Flandin told the Chamber 
of Deputies. 

“The government is not disin- 
terested in the outcome of the 
Citroen affair,” Flandin told the 
deputies, “but it does not wish to 
use the taxpayers’ money to bol- 
ster up private firms. It cannot 
begin to discriminate between 
different industries, and if it had 
to aid all those in difficult straits 
it would face obligations it could 
never assume. At no time can 
private interests be placed ahead 
of the public interest.” 


The great automobile works of 
Andre Citroen, sometimes called 
“The Henry Ford of France,” 
were placed in receivership by the 
Tribunal of Commerce, threaten- 
ing the jobs of 20,000 employes. 
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NADA Transfers Headquarters to Single Office 


NRA Orders Pay for Tine 
Lost in Production Delay 


Change Will Cc 


All Working Departments 


- S 
Dec, 28.—Head- 





St. Louis, Mo., 
quarters of the National Automo- 
bile Dealers Assn. are now being 
consolidated at 634 North Grand 
avenue, F, W. A. Vesper, presi- 
dent of the association, announces. 

The offices have been divided 
in the Bell Telephone bldg., at 
Tenth and Pine streets, and the 
Missouri Pacific bldg., at Thir- 
teenth and Olive streets. The 
former accommodated the general 
offices and part of the staff, and 
the latter housed the work of an- 
alyzing and compiling the thou- 
sands of monthly reports for the 
Official Guide under the dealers’ 
code. 

Nearly all of the fifth floor of 
the building at the new address 
is needed for the consolidation of 
the general offices, staff, statisti- 
cal and compilation departments. 
The space includes seven offices 
in addition to one large room for 
research, and another for the 
tabulating and addressograph ma- 
chines. The latter has been moved 
from a printing establishment 
where this work has been done. 
This equipment addresses. the 
Guide Book for more than 30,000 
automobile dealers each month. 

“As we approach our annual 
convention of the association, to 
be held for the first time in De- 
troit, Jan, 14-15,” said Vesper, 
“we can look back over the first 
year’s experience under the code 
with satisfaction. Many of the 
bad practices and losses of the 
past have been eliminated. The 
dealers generally are whole-heart- 
edly for the code’s continuance, 
because of the benefits that have 
proved themselves indispensable 
to our trade and which can be 
maintained only through organi- 
zation.” 


5,000 Ford Men 
Gather Here to 
See 1935 Models 


Detroit, Dec. 28.— More than 
5,000 Ford dealers, sales and serv- 
ice men, and prominent civic and 
business leaders of Michigan and 
Northern Ohio gathered in De- 
troit Thursday to hear about the 
new Ford cars for 1935, attend a 
preview of the new models, and 
discuss the Ford “million cars or 
better” sales program for the 
coming year. 

The dealers, service and sales 
men and civic leaders were from 
the Dearborn Branch territory of 
the Ford Motor Co., which in- 
cludes all of upper and lower 
Michigan, as well as 21 counties 
in northern Ohio. 

The dealers heard a discussion 
of the 1935 sales program by 
members of the Ford personnel, 
and witnessed motion pictures 
and slide films presenting in de- 
tail the features of the 1935 Ford 
cars. 


Stutz to Offer 
4 Lines in 1935 


Indianapolis, Dec. 28.—Stutz 
Motor Car Co., enters 1935 with 
two series of eight cylinder cars, 
the Custom line and the Chal- 
lenger line. Both Custom and 
Challenger series will be offered 
in models equipped with dual or 
single valve engines. 

Outwardly the new cars will 


be effectively streamlined, but 
simplicity of design is adhered 
to throughout. Safety factors 


will be stressed. Power brakes are 
used and shatterproof glass. Steel 
running boards integral with the 
frame have been termed “side 
bumpers.” The center of gravity 
is low using a double drop frame 
and worm drive to keep the 
center low without sacrifice of 
headroom. 














Consolidate Abia RY. 


Automotive Daily News, 
New York office: 545 Fifth 
Avenue, Murray Hill 6-0104. 


G. M. Slocum, Chris Sins- 
abaugh, or Eddie Kruspak 
can be reached through this 
office beginning Dec. 30 
and during the term of the 
New York show. 


Willys to Offer 
3 New Models 
In Line for 1935 


Toledo, O., Dec. 28.—Shipments 
of the new line of Willys-Over- 
land models to the New York 
automobile show opening Jan. 5, 
have begun. 





Five Revisions 


Are Suggested 






















































Three new models, a_ sedan, 
coupe and panel delivery truck, 
are being offered by Willys- 
Overland, each a new edition of 
the Willys 77. 


In Rubber Code 


WwW sebbeatan. Dec. 28.—A_ public 
hearing will be held Jan. 15 on 
proposed amendments to the 
automobile fabrics, proofing and 
backing chapter of the rubber 
manufacturing code, the NRA an- 
nounced this week. The code 
authority has proposed three 
amendments and the NRA two. 

The code authority’s amend- 
ments would add a paragraph 
forbidding a “contract or order 
for future delivery—with an auto- 
matic cancellation clause in- 
cluded,” provide a new section on 
sales terms, and bring proofing 
and backing jobbers and distribu- 
tors under 10 of the chapter’s 
trade practice provisions, and 
under the code’s, ban against sales 
below cost. 

The NRA has proposed a sub- 
stitute for the present prohibition 
of rebates and secret allowances. 
The new provision would forbid 
secret rebates, refunds, commer- 
cial credits, unearned discounts, 
“or excess allowance whether in 
the form of money or otherwise.” 
The new section is intended to 
prevent evasions not specifically 
prohibited by the present section. 

The second NRA amendment 
would delete the provision forbid- 
ding a member of the industry to} 
“coat or combine customer’s auto} 
topping fabrics to be used in the} 
replacement trades.” The pro-| 
vision has been stayed almost con- | 
tinuously since the code’s ap- 
proval, and has been found to} 
work an undue hardship on some} 
interests. 


The code authority’s amend-| 
ment on sales terms would per- 
mit a two per cent discount from 
the invoice price, net payment 40| 
days from the date of shipment 
or the date of invoice, whichever 
is earlier, “except that the maxi- | 
mum terms for goods billed and | 
shipped to customers in the states 
of California, Oregon and Wash- | 
ington from points east of the 
Mississippi shall be net 70 days.” | 
The present section permits a two) 
per cent discount for payment | 
within 35 days, and makes no al- 
lowance for shipments to Cali-| 
fornia, Oregon and Washington. 


Dealers Assign 
Judicial Power 


To Code Chiefs 


Hackensack, N. J., Dec. 28.—All 
of the 70 Bergen county dealers 
attending a dinner here last night 
signed “Assent Forms” permitting 
the local executive committee to 
hear cases of alleged violation of 
the retail automobile code and 
assess penalties without recourse 
to court action. 


W. H. Peters, chairman of the 
executive committee of the Ber- 
gen County Automobile Dealers 
Assn., said dealers who have re- 
fused to give assents and are later 
found guilty of code violations 
will hereafter be referred directly 
to the Federal Court. 


The committee also voted un- 
der its program of enforcement 
to make public the names of all 
dealers found guilty of code vio- 
lations. 


Dealers attending the meeting 
were unanimously of the opinion 
that present used car prices set 
forth in the code book are about 
20 per cent too high. “The cus- 
tomer is not going to pay such 
prices for used cars,” said E. W. 
Steffens, Hackensack dealer. 
“Either prices come down or the 
used car market will go to pieces. 
We can’t do business according 
to the code unless the allowances 
are lowered,” he declared. 











Newark Chooses Dates 


For 1935 Auto Show 


Newark, N. J., Dec. 28.—Twen- 
ty-five makes of cars and many 
other makes of trucks will be 
exhibited at the annual Newark 
automobile show according to 
space drawings just held. The 
1935 show will be held for the 
first time in the Center Market 
building, in the heart of the city’s 
business district and is expected 
to draw far larger day time at- 
tendances than any previous 
event. 


The show is slated for the week 
of Jan. 12 to 19 and will be di- 
rected by Claude E. Holgate, 
manager of the Newark Automo- 
bile Dealers Assn. Members of 
the show committee include Glenn 
W. Tisdale, David E. Lane, Wil- 
liam J. Mallon, Frank J. Fanning, 
Clarence E. Fisher, Edward J. 
Foley, Alfred DeCozen, George 
Fischer, and John H. Pfau. 


Coach Builds 
692 Units in 1934 


Kent, O., Dec. 28.—Twin Coach 
Co. has built 692 transportation 
units during the 12 months period, 
a new record for the concern, 
officials of the company an- 
nounced. 

A total of 500 buses have been 
constructed this year, and 192 re- 
tail delivery trucks. In 1933 the 
company built 289 buses and 147 
trucks. 


Twin 


|aeccording to estimates made by 
Chrysler Sales 


7,587 Plymouths were shipped to 
the Chrysler dealer organization, 


the figure for the entire month in 


the Chrysler Sales Corp. 
|are in addition to shipments to 


| Soto dealer organizations. 


Stamping Out the Steel ale 





Here is one of the giant Fisher Body presses stamping out the steel 
roofs which will be used on the Pontiac and Oldsmobile cars for 1935. 
This is said to be the largest press of its kind in the world. 


Washington, Dec. 28.—Interrup- 
tions in work beyond the control 
of an employe must be con- 
strued as time worked. 

That ruling, applying to all 
codified industries, was issued 
last week in the form of an ad- 
ministrative order by the NRA. 

“Complaints have been received 
concerning practices of certain 
employers, subject to various 
codes,” the order said, “whereby 
the employer requires his em- 
ployes to take time out, without 
pay, during the course of a work 
day for periods of inactivity due 
to breakdowns, delays, time spent 
waiting for materials or waiting 
for the loading or unloading of 
railroad cars or other vehicles of 
transportation, and interruptions 
in activity due to other causes. 

“Time during which an em- 
ploye is inactive by reason of in- 
terruptions in his work beyond 
his control may not be construed 


“The term ‘interruption’ in- 
cludes, but without limitation, 
the specific instances set forth... 
whenever the imminence of re- 


sumption of work requires the 
employe’s presence at the place 
of employment. Such _ require- 
ment is to be presumed in the 
absence of adequate prior notice 
from the employer that the em- 
ploye is free to leave his place of 
employment if he desires. An 
employer may not, however, by 
notifying an employe that he is 
free to leave for an interval too 
brief reasonably to be considered 
a temporary layoff, thus avoid 
computing such period as time 
worked.” 

“Nothing herein contained, how- 
ever shall be construed to modify 
or affect in any way bona fide 
voluntary and mutual agreement 
concerning the subject matter 
hereof, arrived at by employers 
and employes when the same are 
not in conflict with the maximum 





as time not worked, nor excluded hour and minimum wage provi- 
in computing his hours of labor) sions of the code applicable to 


and wages. 


such parties.” 


Chevrolet Again Leads 


In Eastern 


Montreal, Dec. 28.-—The close 
of 1934 sees Chevrolet again listed 
as the sales leader in eastern 
Canada, according to an analysis 
made by the Financial Post of 
figures compiled by Might’s Di- 
rectors and published in Canadian 








Chrysler Dealer 
Group Gets 7587 
Plymouth Cars 


Detroit, Dec. 28.—Shipments of 
Plymouth cars to Chrysler dealers 
in the United States during De- 
cember will be double those of 
the highest previous December, 


In 


99 
“a 


Corp. officials. 
the three weeks ending Dec. 


which is 36.6 per cent more than 


1932, which held the previous high 
mark with 5,553. 

In both the week ending Dec. 
15 and that ending Dec. 22, new 
weekly records were made for 
December. 

These Plymouth shipments to 
dealers 


members of the Dodge and De 
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Canada Sales 


Trade. Ford is in 
second place with about 10 per 
cent fewer sales. These two ac- 
count for almost 50 per cent of 
total sales. 

Plymouth and Dodge are next, 
Piymouth having a slight lead 
due chiefly to heavier sales in 
Nova Scotia. The cheapest cars 
of the three leading manufactur- 
ers in 1934 thus accounted for 
almost 75 per cent of the total 
market, 

Compared with last year, heavi- 
est numerical gain is made by 
Ford, while Plymouth is shown 
to have made the largest per- 
centage increase of the four lead- 
ers. This percentage gain is 
overshadowed by O1dsmobile, 
sales of which have more than 
tripicd, and Studebaker with more 
than double the sales of last year. 

Sales in November numbered 
1,338 as against 968 in November, 
1933. Leaders were in much the 
same order as for the year as a 


whole. Sales of the 10 leading 
makes are shown in the follow- 
ing table: 
Automobile Sales in Eastern Canada 
lov. Nov. 11 Mos. 11 Mos. 
1934 1933 1934 1933 
Chev 342 234 12,380 9,194 
Ford ... 14 243 10,999 6,652 
Plym. .. 125 &Y 5,036 2,977 
Dodge .. 113 103 4,869 3,323 
Pont BF 56 1,892 2,244 
Buick 68 58 1,915 1,553 
Olds 2 65 24 2,369 709 
7eee8. 0% 45 39 1,518 1,003 
Chrys 3 18 1,414 968 


Stude 861 367 

Two- thirds of sales § made in east- 
ern Canada during the year were 
in Ontario, which had 31,620, of 


the 46,244 sales recorded in the 
first 11 months. Sales by prov- 
inces are shown in the following 
table: 
Nov. Nov. 11 Mos. 11 Mos. 
1934 1933 1934 1933 
Ont 815 7 31,620 23,510 
Que 199 158 9,755 6,729 
New 
Br 49 1 1,523 793 
Nova 
Scot 69 +¢ 3,050 1,709 
Prine 
I 1 ; ( ‘ 296 163 


Western Willys Plant 
Plans Heavy Schedule 

Los Angeles, Calif., Dec. 28. 
With plans for the 1935 Willys-77 
in the process of completion, offi- 
cials of the Willys Distributors, 
Inc., announced preparations for 
heavy production in Los Angeles. 

A large number of orders have 
already piled up, which will be 
filled from the local factory. With 
arrival of materials, the plant will 
start production on an increased 
schedule. 












4 


Automotive Daily News 


The Trade Newspaper of the Industry 
Published every Wednesday and Saturday at 
DETROIT, U. S. A. 

Fifth Floor, New Center Building 
Telephone Trinity 2-3500 





GEORGE M. SLOCUM, Publisher CHRIS SINSABAUGH, Editor 
B. B. Crighton, Business Manager; Wm. C. Callahan, Managing Editor; Fred W. Lines, 
Advertising Manager; Edward Kruspak, Eastern Advertising Manager; Willard 
Cotton, Western Advertising Manager; J. C. Weed, Michigan Representative; 
William Ogg FitzGerald, Art Director 


RESIDENT CORRESPONDENTS 
A. W. Donhoe, New York; C. J. Alexander, Wall Street Correspondent; Mel Adams, 
Chicago; William Ullman, Washington, D. C.; John C. Wetmore, Los Angeles; A. L. 
James, Akron; K. H. Lansing, Philadelphia; D. M. Trepp, Seattle; B. C. Reber, San 
Antonio; C. M. Zeff, Kenosha; C. Joyce, Toronto; Ira Alexander, Denver; R. H. Brown, 
Birmingham; J. H. Reed, Atlanta; Arthur Buck, Indianapolis; A. W. Williams, Louisville; 
George Smedal, Minneapolis; James R. Lowell, Lincoln, Neb.; C. B. Barr, Bridgeport, 
Conn.; E. R. Tuttle, Des Moines, lowa; F. L. W. Bennett, Sale Lake City, Utah; 
W. T. N. B., Milwaukee, Wis.; Roy Carmichael, Montreal, Canada; 
E. J. Nally, Toledo, Ohio 


Subscription: ONE YEAR $6, TWO YEARS $10, for United States and Canada, 
also Mexico, Cuba and Panama. To other countries, one year $9.00. Single 
copies 10c. Advertising Rates: See Standard Rate and Data, or write for rate card. 


Entered as second-class matter Post Office, Detroit, under Act of March 3, 1870. 





One sacred pledge we make our friends here and 
now. This publication, God willing and so long as it 
is in our charge, will never champion the cause of any 
individual or any corporation which is not for the best 
interests of the automotive industry as a whole. Nor 
will its columns be used to spread gossip or inflame 
predjudice. It will confine itself to the up-building of 
the industry it is pledged to serve, wholly through the 
dissemination of NEWS which is timely, authentic and of value. 
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Almost Perfect 


oo again we find the industry poised at the start 
of a new year. New cars, not radically changed, but 
embodying many new ideas and improvements which make 
them far more desirable than the 1934 products, await 
only the opening of the New York show to make their bow 
to a waiting public. Many of the newcomers are already 
on the scene. 

The year of 1935, from an engineering standpoint, will 
be one largely of refinement. All the loose ends of design 
which have accumulated during the rapid development of 
the automobile in past years are being tied-in in 1935. 
The result is that while the outward appearance of most 
cars will not undergo material change the factors of 
safety, comfort, economy, ease of control, speed and 
stamina in the 1935 cars will exceed anything the industry 
has developed in the past. The process for 1935 has been 
mostly that of taking a very good product and making it 
still better. 

We think the public will agree with us that the engi- 
neers have done themselves well in 1935 designs. Success 
in 1935 now rests definitely upon the shoulders of sales 
and advertising departments. From what we have seen 
of next year’s plans we feel that the combination of 
almost perfect cars, almost perfect advertising and sales 
campaigns should result in an almost perfect sales year 
for the industry as a whole. 

The first big step in the selling year will be the New 
York show which opens next Saturday. While this show 
will be sponsored by dealers rather than by manufacturers 
there will be nothing to mark the change. The delegation 
from Detroit will be as large as in other years. The dis- 
plays will lose none of their lustre through the change in 
management. From the public standpoint we feel that 
the dealer-sponsored show will draw as well as the fac- 
tory-sponsored shows of the past. The New York show is 
still a national event from a news standpoint. Every 
dealer everywhere should time his punch to coincide with 
the opening of the New York show. This would insure an 
almost perfect sales year. 


A Happy and Prosperous New Year 


S we come to the end of 1934 no one who has been con- 
nected with the automotive industry can help but 
feel proud of the part he played—big or small—in our 
national drive toward industrial recovery during the past 
12 months. But rather than dislocate a shoulder trying 
to pat our own backs it is better that we should put our 
shoulder to the wheel and dislocate—if must be—by try- 
ing to push further forward in 1935. 


On Jan. 10, last year Automotive Daily News predicted 
that the year would yield 3,000,000 cars and trucks in a 
production way. We were over optimistic by less than 
200,000 units. True, profits were not as great, perhaps, 
as the effort deserved. This year we look forward to an 
increase to at least 3,500,000 units. Profits again may 
not be as large as the efforts deserve. But volume 
means increased work for all and increased work cannot 
help but lead to increased profits in the long run. We wish 
you each a happy and prosperous New Year. If at the 
end you can measure your profits in new friends and your 
happiness in the feeling that you have done your part— 
your year will have been a great success. 
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By Cliff Knoble 


OW about streamlined pay- 
ments? 
~ * * 


NINETY-NINE per cent of the 
people wouldn’t think of buying 
a used car—oh my, no—but in 
some mysterious manner the used 
cars are all bought just the same. 

* + * 


SILLY SIMILEsS: As tiresome as 
a husband's joke. 
* *” * 


DROVE DOWN into Ohio last 
Sunday with the young son. At- 
tempted to pass a new Ford eight. 
Not so easy. Noting the difficulty 
his parent was having in develop- 
ing enough speed to go ‘round, 
the young man dryly remarked: 
“These Ford eights are almost as 
hard to pass as a drinking foun- 


tain in a department store.”—A 
chip off the old blockhead, eh 
what? 


* * * 


SILLY SLOGANS: Durn the 


don’t-dimmers! 
ok Bo oe 


WHAT'S THE USE of spend- 
ing your time arguing with a 


dumb employe when it’s so much 
speedier to fire him? 
a a * 


CORRECT THIS SENTENCE: “J 
sold a hundred cars this year and 
never lost a nickel on a trade-in.” 

a oe Ed 


THE DEALER who persists in 
writing sarcastic letters to factory 
officials may really want to lose 
his franchise. And, on the other 
hand, he may be merely dumb. 


* * * 


ADVICE TO SALESMEN: Al- 
ways talk softly. Because if you 
start hollering at your prospect, 
and he happens to be able to yell 
louder than you can, you'll be all 
out of luck. 

cS ok * 


A MAN NEVER doubts that he 
has the best and smartest boy in 
the country, until the kid thinks 
he’s old enough to take the car 
out alone. 

* * oe 

SO MANY old maids now 
drive their own cars that it’s get- 
ting harder than ever to under- 
stand why they’re old maids. 


* * ~ 
Suggestions to Service Men 


Always tell the owner he’s a 
poor driver. This diverts his at- 
tention to you, and may cause 
him to overlook the greasy steer- 


ing wheel. 
* oS eo 


MANY A DEALER would like 
to have his salesmen get into the 
movies—at least into SOME- 
THING that would make them 
move. 

* * * 

Life’s Jolliest Moment! When 
you’re stopped for speeding and 
the girl friend turns out to be a 
friend of the officer. 

cd x on 


Nominations for the Most Useless 
Thing in the World! 
Advertising exaggerations which 
are so evident that the reader 
suspects he is being considered a 

gullible ass. 
* * ae 


It may be true that women are 
Unfit to drive a motor car, 
But those by whom they’re thus 
maligned 
Are often not so far behind. 
* cS * 


“Seats are adjustable forward 
and backard,” says publicity note. 
This must be a convenience if 
not a necessity. 

* co * 


Some publicity stories this year 
appear to be composed entirely 
of words that had been blue 
penciled out of other publicity 
stories by. the editor. 























Carrying On With a Smile 


In This 


Corner 


The views expressed in this column are those of our readers 


and do not necessarily coincide with those of the editors. 


Readers 


are invited to use this space for voicing their opinions or ideas. 
Anonymous contributions will not be accepted but confidence will 


be observed upon request. 





Oldtimers Test 


Having been associated with the 
automobile industry since 1910, when 
I was with the Haynes Automobile 
Co., Kokomo, Ind., it is rather 
pleasant to recall to memory the 
various makes of cars which were 
the “last word” in motor transpor- 
tation at that time, and to wonder 
how much interest would be aroused 
by a “test run” of some of the vet- 
eran makes at this time. 

I have just received an announce- 
ment of a run for veteran cars which 
is now held annually in England to 
celebrate the anniversary of Eman- 
cipation Day, 1896. On Nov. 14 of 
that year 41 of the leading motorists 
of the day set forth on a run from 
London to Brighton, a distance of 
56% miles, to celebrate the emanci- 
pation of the motorist from the 
shackles of the two miles per hour 
speed limit and the doubtful honor 
of being preceded at all times by a 
man with a red flag. 

The regulation for this year’s run 
provided that only cars manufac- 
tured in 1904 or earlier were eligible 
to compete. Thus, every car in the 
run was 30 years of age or more. 

It is interesting-to note that 94 of 
these veteran cars were entered, the 
oldest being a Cannstatt Daimler of 
1894 which was reported to be one 
of the first motor vehicles to ply 
for hire on London streets. The 
latest model was a 1904 Wolesley, 
said to be in its original condition. 
The entrants include cars from 1 
h.p. Renault (1898) to a 60 h.p. 
Mercedes. A De Dion of 1903 has 
but two speeds, while a M.M.C. 
Daimler of 1898 has four forward 
and four reverse gears. 

It is noted that four cars of 
American manufacture were included 
among the entrants: an Oldsmobile 
of 1904 which was said to have 
been found derelict in a field with 
a chicken’s nest in the battery box 
and a _ sparrow’s nest under the 
hood; a 1903 Cadillac which was said 
to be the first Cadillac which came 
to Europe, and which completed the 
RK. A. C. 1,000 miles Trial in 1903 
and again in 1913 when it was 
awarded a Certificate; a 1903 Olds- 
mobile which, with the exception of 
its coil and wings, was said to be 
in its original condition; and a 1904 
Cadillac which was reported as be- 


ing in original condition as it left 
the factory. 

I thought that you would be in- 
terested in this unique contest, al- 
though it may have been previously 
reported to you. The approximate 
time estimated for the leading car 
to complete the run of 56% miles 
was set at three hours. 

In this day of streamlines, four- 
wheel brakes, etc., it would certainly 
be a novelty to watch some of the 
veteran American cars speed along 
at 10 or 12 miles per hour, and 
would give the observer an oppor- 
tunity to realize the tremendous 
progress that has been made in this 
vast industry.—P. R. Mattix, acting 
chief, Automotive-Aeronautics Trade 
Division, Department of Commerce, 
Washington, D. C. 


“2 word in 


edgewise” 


By the Publisher 





Happy As Will Rogers sagely 
New Year remarked the other 
Assured night, next week will 


be the open season 
for “predictin’” and most of it 
will be of better times. Now that 
the pump is primed and the trend 
is definitely established upward, 
even the hoboes on the welfare 
are beginning to worry that Old 
Man Work will soon be touching 
them on the shoulder. 


Many folks whose honest con- 
victions questioned all of the 
things going on in Washington 
and who became panicky over the 
brain-trusters initialed hob-gob- 
lins which were being raised al- 
most daily are beginning to find 
out that most of them were test 
balloons sent up to see which way 
the wind was blowing. Like the 
atrocities used for propaganda by 
the enemy during war times, most 
of the stories of dire calamity 
which they would bring to busi- 
ness or to individuals have proven 
in practical test so much “hooey.” 
A stockbroker friend of mine who 


(Continued on Page 8, Col. 1) 
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*Wire Roy Peed, General Sales Manager, De Soto Motor Corporation, Detroit, for details. 
























the 


A 


the many intricate engineering formulae. The publication 
is designed to aid salesmen in the selection of proper 
equipment and to keep them informed on problems of 


operating and maintenance of motor vehicles. 


stract terms as horsepower, torque, brake horsepo 
etc., are explained in simple equa-@———————_ 
tions that give the salesman a} 


better understanding of the true 
meaning of such terms. The story 
is graphically illustrated and 
should prove valuable to all sales- 
men in answering questions asked 
by prospective buyers. 

A * 


National Broadcasting Co., is 
planning real support for the in- 
dustry during the New York 
show. A program entitled 
“Romance of the Wheel” will be 
presented over the NBC-WJZ net- 
work from 7 to 8 p. m., Jan. 5. 
This will be a dramatization with 
music of the progress of trans- 
portation from the time of the 
square wheel down to the auto- 
mobile of today. At the close 


+ 


of the broadcast there will be a! 


10 minute report highspoting the 
new cars on display at the Palace. 
The carry through on Monday 
and Tuesday there will be an 
interview period in which per- 
sons who have visited the show 
will give their own impression 
of the new cars. 
will be put on early in the even- 
ing or during the daytime, which- 
ever proves most suitable. 
* * 

Announcement is made 
week of a shift in the Ford Motor 
Co.’s program. Fred Waring and 
his Pennsylvanians, whose one- 
half hour broadcasts of popular 
music have been sponsored over a 
coast to coast Columbia network 
for almost a year by the Ford 
Motor Co. dealers of America, 
will be presented by the same 
sponsors over a new and enlarged 


This broadcast | 


The News of Automotive Advertising 


NEW development in house organ editing is noticeable 
in the latest edition of the Timken News which has 
tackled the problem of translating into simple language 


Such ab- 
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8-Cylinder Nash for 1935 


New Gains Seen 


th Dimension || As Mills Offset 


Seasonal Drop 


Youngstown, O., Dec. 28.—While 
| the holiday season is expected to 
have some influence on the steel 
market in the next two weeks, 
prominent observers in the indus- 
| try expressed the opinion that the 
vigorous demand from the auto- 
mobile, implement, and _ tractor 
manufacturers will keep the in- 
dustry on the upgrade and offset 
the seasonal lag. 


wer, 


accounted for to some extent by 
|the fact that the automotive line- 
|age last Fall took a sharp jump, 
as compared with general adver- 
|tising. The decline in automotive 
newspaper lineage in November 
this year was approximately 34.5 
per cent below November a year 
ago. The big push this year is 
likely to take place in the late 
Winter and early Spring months. 


e 


* 


Roy C. Hayes, well known auto- 
motive advertising and publicity 
man, has Hiram Walker Distiller- 
ies at Walkerville, Ont. as an 


Ewald here. 


Two Promotions Made 


In Truck Organization 
Indianapolis, Ind., Dec. 28.— 





this | 


full hour show beginning Jan. 3. | 


The programs will be heard 
from 9:30 to 10:30 p.m., E.S.T. 
The Ford Sunday Evening Hour 
whose broadcast is heard from 
8 to 9 p.m., E.S.T., will come on 
the air one hour later, from 9 to 
10 p.m., E.S.T. The change will 
in no way affect the nature of the 
programs which will continue to 
present the orchestra, choir and 
concert artists. The present net- 
work of 95 Columbia stations has 
been preserved intact. The change 
will become effective Sunday, 
Jan. 6. 


% * 


Waldo E. Fellows, who needs no 
further introduction, has been ap- 
pointed advertising representative 
in Michigan and Northern Ohio 
for Life Magazine, Inc. His head- 
quarters will be at 315 Stephenson 
Bldg. Fellows also represents the 
Spur, New Outlook and other 
publications. 

R. H. Grant, vice-president of 
General Motors, will be a guest 
speaker on the “Forum of 
Liberty” broadcast, Jan. 3 at 8:30 
p.m., E.S.T., over the Columbia 
network. Grant has spent more 
than a quarter of a century in 
sales management and has di- 
rected sales efforts involving lit- 
erally millions of dollars. It is 
this knowledge so valuable at this 
time in the country’s recovery 
campaign that makes his pres- 
ence on the broadcast so timely. 

* + * 

The overseas advertising ac- 
count of the Firestone Tire & 
Rubber Export Co. will be handled 
in the future by Maxon, Inc., of 
Cleveland, Detroit, Chicago and 
New York. Frank B. Amos will 
act as account executive. 

* * * 


With general newspaper lineage | 


off approximately 5.7 per cent in 
November this year as compared 
with the same month a year ago, 
automotive lineage is consider- 
ably off. This, of course, may be 





| 
| 
| 


organization of Marmon-Herring- 


| service department work. 


Two promotions in “the factory 


ton Co., Inc., all-wheel-drive truck 
manufacturers, Indianapolis, are 
announced by A. W. Herrington, 
president. | 
| 








R. C. Wallace H. B. Blank 


Robert C. Wallace has been ad- 
vanced from service manager to} 
assistant chief engineer, working 
under Herrington who, in addi- 
tion to being president of the} 
company, also is chief engineer. | 

The second promotion advances | 
Harold B. Blank from assistant 
service manager to service man- 
ager. Both appointments are 
effective immediately. 

Wallace has behind him a rec- 
ord of two and one-half years 
with Marmon-Herrington and a 
long period of service with the 
Stutz Motor Car Co. as service 
engineer. With Stutz, Wallace 
also was engaged in much of the 
company’s experimental work. 
He was graduated from Massa- 
chusetts Institute of Technology 
in 1927. 

Blank has been with Marmon- 
Herrington for more than a year 
and previous to that time was} 
associated with both Stutz and 
the Marmon Motor Car Co. He 
has had extensive experience in| 


Milwaukee Auto Show 
Set for Jan. 12-19. 


Milwaukee, Wis., Dec. 28.—The 
27th annual Milwaukee automo- | 
bile show will be held at the Au- 
ditorium, Jan. 12 to 19, inclusive. 

Frank J. Edwards is chairman 
of the show committee; Palmer | 
E. Hanson, show manager, and | 
Leslie G. Frint, J. G. Wollaeger, | 
George E. Merkle, Harry De} 
Boer and Leslie A. Bailey, other | 
members of the show executive 
committee, which promises the | 
most complete display in history | 


McLaughlin Named 
Toronto, Ont., Dec. 28 (UTPS).— | 
R. S. McLaughlin, president of Gen- 





eral Motors of Canada, has been 
elected a member of the board of di- 
rectors of the Canadian General | 
Electric Co. 


Trade Assn., 
Jefferson County Auto Dealers 
Assn., which recently changed its | 


| Schaefer 
| Sales Manager of the E. 


| ucts 


For most producers, a survey 
of centers revealed, the Christmas 
and New Year holidays will mean 
one-day layoffs, but the indication 
was that comparatively little ca- 
pacity will be taken off this week. 

Last week the steel market 
again took on its most rosy 
aspect in the northern Ohio cen- 
ters. Here the sheet mills reached 
a new high for the year. At the 
same time the week was marked 
by a gain in full-finished sheet 
output, mainly for automobile re- 
quirements. 

Steel men have found a potent 
source of demand in the govern- 
ment and the railroads. One of 
the market’s chief supports now 





advertising and sales promotion|js the agricultural implement 
executive. The advertising ac-| manufacturers. 
count remains with Campbell- These manufacturers, having 


| completed their best year since 
1930, are preparing for more sub- 


ers pointed out that a better farm 


some leading makers to accumu- 


late iron and steel stocks to carry 


them far into the next year. 


Louisville Car Show 


Will Open Feb. 11 


Louisville, Ky., Dec. 28.—The 
1935 Louisville automobile show 
will be held at the Jefferson 
County Armory, for one week, 
starting Monday, Feb. 11. 

This year’s show will be staged 
by the Louisville Automotive 
successors to the 


name. This body was formed 
more than a year ago and staged 
last year’s show. 
year a newspaper staged the only 


stantial improvement. Steel lead- | 


financial position has encouraged | 











The Nash Advanced Eight 6-passenger sedan for the new year, list- 


ing at $1,200, has an all-steel, one-piece body. 
been lengthened from 37 to 44 inches. 


Presents New Nash 
| And LaFayette Models for’35 


(Continued from Page 1) 
sedan with trunk, $700. De luxe} 


Nash 


| 


prices are four-door sedan, $720; 


Leaf springs with conventional 
type front axles are used on both 
Nash and LaFayette. Wear-re- 
sisting lubricating inserts are| 
placed between the leaves of the 
springs to provide lubrication. 
Front springs on the Nash have 
been increased in length from 
37 to 44 inches. Front and rear 


| 


coupe with rumble seat, $700, and | 
sedan with trunk, $750. 


| 





springs are now synchronized. 
The Nash wheelbase has been 





Front springs have 


The LaFayette is powered by a 
six-cylinder, L-head, high com- 
pression motor, developing 80 
horsepower at 3,200 rpm. The 
bore and stroke measure three 
and one-quarter inches and four 


|and three-eighths inches respec- 


tively. The control of vibration 
from the engine is sought by 
mounting the engine in rubber 
in four places. There is an addi- 
tional rubber insulated stabilizer 


| under the transmission to take up 


the shocks originating there. 
The LaFayette steering, gearing 


Nash Advanced Six 





This Victoria model of the Nash 
Wheelbases on the line have been increased four inches, and the 
engine has been moved forward. 


| lengthened four inches, with the 


All moving parts of the engine 


Advanced Six series lists at $895. 


| of the worm and roller type, is 


The previous engine moved over the front axle.| mounted in roller bearings. Regu- 


lar equipment on the standard 


show held and for more than a/| @re lubricated under full pressure. | jing includes full balloon tires, 


quarter of a century the old 
Louisville Automobile Dealers’ 
Assn. sponsored the shows. 


Petition to ‘Abolish 


Federal Gasoline Tax 


Richmond, Va., Dec. 28 (UTPS). 
—The Alabama Automotive 
Trades Assn. recently petitioned 
Congress to abolish as soon as 
possible the existing Federal tax 
on gasoline and leave the field of 
taxation to states and local gov- 
ernments. 

Governor-elect Bibb Graves ad- 
dressed the association and out- 
lined his plan for cutting auto- 
mobile tax costs in Alabama one- 
half by a graduated scale. C. E. 
Ingalls, of the association, ap- 
pointed a legislative committee to 
fight all increased levies on the 
automobile business by the legis- 
lature, including any increase in 
the present gasoline taxes. 


Schaefer Appointed 
Brooklyn, N. Y., Dec. 28.—Paul 
has been made Eastern 
A. Labora- 
has added to the 
men: Max 








He 


four new 


tories, Inc. 
sales force 
Rashbaum, 
Frank Barney, and Al Sporkin. 


( latch Rebuilder 


Harvey, IIll., Dec. 


fection Clutch Rebuilder No. 4, 
marketed by the Perfection Gear 
Co. will rebuild clutch cover as- 


semblies of Fords, Chevrolets, Plym- 
ouths and many other cars, includ- 
ing Chrysler, Dodge, Nash, Pontiac, 
Olds six, Willys-Knight and Inter- 


national Truck. 
Free Piston Brochure 
St. Louis, Mo., Dec. 28—A free 
| booklet, “Piston Pin Fitting” ex- 


plaining the importance of proper 
pin fitting and its relation to engine 
performance and giving information 
for producing better pin jobs will be 
mailed on request to Sunnen Prod- 
Co., 7915 Manchester avenue. 


Frederick Kendrick, 


28—The Per- | 


| Connecting rods are rifle bored 
| so oil can be forced to the cyl- 
| inder walls and piston pins. 

| Noiseproofing in the LaFayette 
line is sought by increased body 
| insulation. Steel floors are used 
with hardwood body inserts, as- 
phalt and rubber composite body 
insulator over metal body parts 
and an improved muffler and 
ventilating system are factors in 
the sound proofing. 

An automatic cruising gear, 
standard on the Nash Ambassador 
eight, raises the speed of the car 
while reducing the engine speed. 
The operation of the cruising gear 
can be manually controlled by 
a button on the instrument panel. 
It comes into play when the en- 
gine reaches a speed sufficient to 
drive the car at 40 miles per hour 
and is automatically cut out when 
the speed of the car drops below 
30 miles per hour. 

All-steel, one piece bodies are 
in use on the Nash line. LaFay- 
ette features safety-steel, dual 
constructed bodies. 
that curve over head the length 


mit the car to be built four inches 
lower than formerly. 





Steel arches | 


and width of the Nash body per- | 


| 5.50 by 17, mounted on_ steel 
| wheels with drop center rims. 
| Standard equipment on all mod- 
| els includes safety glass wind- 
| Shield, package compartment, 
vacuum windshield wiper, adjust- 
| able inside sun shade, and built-in 
| radio aerial. 
Smith Corp. and AFL 

Reach Work Agreement 

Milwaukee, Wis., Dec. 28.—An 
agreement was reached between 
the A. O. Smith Corp. and Ameri- 
can Federation of Labor unions 
with union employes of the firm 
ratifying the terms, it was an- 
nounced this week. The company 
|is now employing 4,000 people. 
Terms were made after a month 
of negotiations. Craft unions re- 
port more than 1,000 members. 

The Smith Corp. is swinging its 
auto frame plant into production, 
gradually increasing its force. 
The company received an order 
for 10 high pressure stills to a 
|Dutch West Indies firm. The 
union is negotiating with the Allis 
Chalmers Co. and with Briggs- 
Stratton Co. 





LaFayette 4-Door Sedan 





This built-in trunk model, bearing a $700 price tag, is part of the 


LaFayette line for the coming year. 


The high-compression motor on 


this line is claimed to develop 80 horsepower at 3,200 r.p.m. 








Dealers on Wide Fronts | 
Plan Neighborhood Stations 





: ra 
Detroit, Dec. 28. — Increased P 
seeety of the new neighbor-| Minn. Lifts Tax Rate 
ood type servic tati i . 
yp a ee oe Back To Former Level | 


evident in plans of dealers for 
the establishment of this type of| St. Paul, Minn., Dec. 28. 
station in cities throughout the| Former state motor vehicle tax 
country. rates will go into effect Jan. 1} 
Ford neighborhood station ac-| and automobile owners will have | 
tivity for new dealer stations is| to pay an increased tax of from | 
going on at the same rapid pace| 20 to 50 per cent over this year. 
set earlier in the year. Every/| This higher tax will stand unless 
district in the Ford organization| the legislature, which meets in| 
reports increased numbers of new| January, again reduces the rates, | 
set ups and while no definite| according to an announcement by | 
figures are available, it is said| Mike Holm, secretary of state and 
por the a exceeds the 1,200| registrar of motor vehicles. 
stations predicted by sales depart-| oy January 1 the temporary 
“—_ —r - aoe months @£0./ two-year reduction in the tax is 
es of cars show a big gain.| sutomatically eliminated and the 


Service volume has definitel 
settled the value of the audieas ae Se = gh ge cig don 

; Z base value or price of the auto-| 
as neighborhood service centers. biles tak ffect 
Accessory and radio sales have|'™°”»©S “#*es elect. 
increased revenue. 

Detroit, New York and the coast 
states continue to lead in the 
number of stations in operation 
and in project, while some of 
the southern states report in- 
creased numbers planned for op- 
ening at a later date. The move- 
ment has also spread through 
Illinois, Wisconsin, Iowa and 
Minnesota. District managers 
report many dealers preparing to 
establish neighborhood type sta- 
tions. 

Chevrolet is planning to open 
a model station in Kansas City. 
It will be an elaboration on the 
present type of buildings and is 
intended to set the pace for the 
entire southwest. Six new sta- 
tions are due for formal openings 
on the coast currently with the 
showing of the new models. The 
feeder type station is being 
adopted by several eastern deal- 
> -_ will feature service on| : 2A 
all makes of cars. aan ; 

Plymouth and Dodge officials | Neu Spotlight Lamp 
report that interest in the new/ Bloomfield, N. J., Dec. 28.—A new 
type of sales and service outlets | automobile spotlight | lamp, an- 
among their dealers will result a? a = a a 
. : o., is self-focusing a as i e 
ings going into operation shortiy | Sament arrangement that produces 

Y|« narrow vertical beam pattern of 
after the first of the year. more even intensity. 





Car Tax Collections 


Break Records in Va. | 


Richmond, Va., Dec. 28 (UTPS). | 
Virginia, through November, have 
broken all records for any one, 
year since the gasoline tax rev- 
enue plan was adopted, according 
to Howard Smith, auditor of the 
motor vehicle division. 

With collections yet incomplete, | 
the total has reached $12,239,- 
005.55, indicating that the total 
for the full calendar year will be 
—Automobile tax collections in 
more than $1,000,000 in excess of 
the $12,210,867.58 of 1931, the rec- 
ord collection year. 

The total for November so far 
is $1,248,937.75, which is $140,239.71 
more than for the same month 
last year. 














Coming Automotive Events | 








1935 19-26—San Francisco, Calif. Motor Car Deal- 
ers Assn. of San Francisco, Nineteenth 
JANUARY Annual Pacific Automobile Show, Civic | 
5-12—New York. Automobile Merchants Asan., Auditorium. 
of New York, Inc., Automobile Show 19-2 ile 
° -26—Syracuse, N. Y. Syracuse Automobile 
Grand Central Palace. Dealers’ Assn. Annual Automobile Show 
5-13—Los Angeles Motor Car Dealers Assn., Armory. 
Twenty-second Annual Automobile Show, 20-26—Nashville, Tenn. National Automobil: 
Temporary Auditorium. Trades Assn. 
6-12—St. Louis, Mo. The Greater St. Louis | 21-25—Baltimore, Md. Automobile Trade Assn 
Automotive Assn., Inc., Annual Auto- of Maryland, Annual Automobile Show 
mobile Show, Mart Bldg. Fifth Regiment Armory. 
6-12—Cincinnati, Ohio. Cincinnati Automo- | 2!-26—Omaha, Neb. Automobile Show 


bile Dealers Assn., Automobile Show. 21-26—Rochester, N, Y. Annual Automobile | 


7—New York. Society of Automotive En- Show, Edgerton Park. 
gineers, Annual Dinner. 22-25—Washington, D. C. American Road 


8-12—Grand Rapids, Mich. Grand Rapids builders’ Assn. 
Passenger Car Dealers’ Assn. Twenty- 26-Feb. 2—Chicago, Iti. Chicago Automobile | 
sixth Annual Automobile Show. Civico Trade Assn., Automobile Show, Coll 
Auditorium. seum. 
40-12—Washington, D. C. American Engineer- | 26-Feb. 2—Montreal, Can. National Motor 
ing Council. Show of Eastern Canada. Sun Life 


12-19—Buffalo, N. Y. Buffalo Automotive —_. 
Trade Assn., Thirty-third Annual Au- | 28-Feb. 2—Springfleld, Mass. Springfield Auto- 


tomobile Show, 106th Armory. motive Dealers’ Assn., Annual Automo- 
bile Show, Municipal Auditorium. 
12-19—Cleveland, Ohio, Cleveland Automotive 28-Feb. 2—Elmira, N. Y. Annual Automobile 
Trade Assn., Annual Automobile Show, Show. / 


Public Auditorium. 2 hi m ai s Danie 4 
9—Chicago, ° utomotive ‘a an 
12-19—Detroit, Mich. Detroit Auto Show Assn., Equipment Manufacturers, Inc., Annual 


Annual Show, Convention Hall. | Meeting. 
42-19—Milwaukee, Wis. Milwaukee Automotive | 


Trades, Inc., Annual Automobile Show, FEBRUARY 

Milwaukee Auditorium. 3-6—Birmingham, Ala. Birmingham Auto 
12-19—Torento, Ont. National Motor Show of Show % 

Canada, Automotive Bldg.. Exhibition 3-6—Houston, Tex. Automobile Show. City 

Grounds. Auditorium. 

9-16—Kansas City, Me. Kansas City Motor 

stele = ow ~~ en Auto- Car Dealers Assn., Annual Automobile 

eo! —— Annual Show, American Royal Bldg. 

~ nine eo ow, ashington Audi- | 19.23—-penver, Col. Denver Automobile Dealers 

 aimene Assn., Annual Automobile Show, Munt- 
43-20—Springfield, Il. Automobile Show, aus- cipal Auditorium. 

pices Springfield Auto Dealers’ Assn. i1-16—Louisvilie, Ky. Louisville Trade Assn 
(4-18—Detroit, Mich. Society of Automotive Annual Motor Show. Armory 


Engineers, Annual Meeting, Book-Cadil- | '8-23—Bethiehem, Pa. Bethlehem Auto Trades 
lac Hotel. Assn., Automobile Show, Coliseum, | 





49-26—Hartford, Conn. Hartford Auto Dealers APRIL 
43sn., Annua! Automobile Show, State | 22—New York, N. Y. American Chemical 
Armory. | Society, Semi-annual Meeting. 


23-26—Dallas, Texas. Dallas Automobile Show. | 

14-19—Brooklyn, N. Y. Automobile Show. 23-27—Evansville, Ind. Automobile Show 

14-19—Newark, N. J. Automobile Show. | 

(4-19—Philadelphia, Pa, Philadelphia Asan., MARCH 

Thirty-fourth Annual Automobile Show. 9-16—Minneapolis, Minn. Minneapolis Auto 

Convention Hall. - Trade Assn., Northwest Automobile 
14-15—Detroit, Mich. National Automotive Show, Minnespolis Auditorium. 

Dealers Assn., Annual Meeting. a ee me 7 Same 

18-24—Toledo, 0. Toledo Automobile Show. mew ggma eas —_— dl 

Civie Auditorium and Convention Hall. | )¢.23--mankato, Minn Mankato Auto Dealers | 

. . 3 | 

19-24—Columbus, Ohio, Automobile Show. Assn., Annual Automobile Show, Ar- | 

(9-26—Pittsburgh, Pa. Automobile Show. " er det ‘es eeeiiiiie te 

- ew rieans, 5 Automobile Show, | 

19-26—Boston, Mass. Boston Automobile Deal- auspices Times - Picayune Municipal | 

ers Assn., Annual Automobile Show, Auditorium | 

Mechanics Bldg. : | 

j 
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NEW FORD V-8 FOR 1935 
SHOWS TAILORING QUALITY 


OF 


MODERN 





MOHAIR VELVET 





One glance at the sweeping curves 
of the New Ford V-8 for 1935 and 
you say, “Here is a modern car.” 
But the modern character of the 
New Ford V-8 goes deeper than 


line and contour. 


Modern mohair velvet interiors 
available in the 1935 models 
are an outstanding example of an 
up-to-date material used in an up- 
to-date manner. That custom- 
tailored look is a tribute both to 
the skill of the craftsmen and the 


tailoring-facility of the material. 


eee ek 
ei. 


But not for its smartness alone do 
you find modern mohair velvet in 
the New Ford. The Ford is tra- 
ditionally a car of long life and 
low upkeep cost. And modern 
mohair velvet has what it takes to 


uphold this standard. 


It wears longer, cleans more 
easily, can be washed with soap 
and water, is easier on clothing... 
and because of its serviceability 
and enduring style, adds to the 


value of used cars. 


COLLINS & AIKMAN CORPORATION 


200 MADISON AVENUE 


NEW YORK CITY 


Makers of 


MODERN MOHAIR VELVET 
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Pontiac Puts New Six 


With Eight for 1935 


(Continued from Page 1) 


192 inches. Standard six models 


will come in five body styles: the | 
de luxe six and the straight eight | 


in seven body styles, including 
coupes, two-door and 
sedans and touring sedans. 


Prices on the new Pontiac mod- 


els for 1935 list from a base of | 


$615 for the standard six coupe 
to $860 for the improved eight- 


eylinder 4-door touring sedan. | 
Prices on individual models fol- | 
low: 
Standard DeLuxe Straight 

Model Six Six Eight 
Coupe ..... . $615 $675 $730 
9-Br. Sedan .. 665 715 775 
¢-Dr. Sedan caso We 765 830 
2-Dr. Tour. Sedan. 695 745 805 
4-Dr. Tour. Sedan. 745 795 860 
Bport Coupe........ No Model 725 780 
Cabriolet ...-No Model 775 840 
Chassis 425 475 525 

ee d © 
, 
—a word in 


edgewise” 





(Continued from Page 4) 


last summer wept into his mint 
julep over the act of Congress, 
designed with the one intent of 
putting him out of business, con- 


four-door | 


All prices are listed f.o.b. the 
factory at Pontiac, Michigan. 

Many improvements and refine- 
ments are 
cars, including the new solid-steel 


| turret-top body developed in con- 





the 
adoption 


Fisher Body 
of hy- 


junction with 
Corp., and the 
draulic brakes. 

Additional] features include 
built-in luggage space; concealed 
spare tire; greater body room; 
silver alloy connecting rod bear- 
ings and an improved method of 
mounting the knee-action assem- 
blies. 


Gardner Named 
Peoria, Ill., Dec. 28.—Walter H. 
| Gardner, manager of the 


found in both lines of | 





Pontiae’s 1935 Nose 





The 1935 line of Pontiacs, including a new six-cylinder model with 
the established eight, start their modern styling at the tip of the radi- 


special | ator and carry it back to the extreme rear end. Overall length of the 


| sales division of the Caterpillar! six is 187 inches, and that of the eight is 192 inches. Larger bodies on 


| Tractor 
| the board of directors of the Internal 


fided to me the other night over | 


a Xmas egg-nog that this very 
act had done more to restore the 
public confidence in _ securities 
than could have been accom- 
plished by the exchanges them- 
selves with millions to spend in 
propaganda. 

Our own industry, which a year 
ago was faced with the most ser- 
ious labor disturbance in its 35- 
year history, can thank the crea- 


tion of a Labor Board for the 
present satisfactory relationship 
between manufacturer and me-| 


chanic today. 





The NRA code, which many a| 


sane individual was pointing out 
a year ago would be the ruination 
of manufacturer and dealer alike, 
is the accepted Moses which has 
done more to lead this industry 
out of the used-car morass than 
anything which has happened 
since the first dealer tasted the 
apple of the trade-in. 
* 7 + 
WE DON’T BELIEVE in 
super-men any more than we do 
in Santa Claus. “Life begins at 
forty,” I guess, because at about 
that time one learns that all men 
are human and have their fail- 
ings. When we admire President 
Roosevelt we do so for what he 
has in 21 months been able to 
accomplish, exactly as we would 
admire a manager who took over 
a run-down business and put it 
on its feet in as short a period. 
We suppose that he has made as 
many mistakes as any other man 
who desperately tries a lot of 
things to see which will work. 
We have yet to meet the execu- 
tive or discover the organization 
which did not make just about 
as many fouls and strike-outs as 
hits and runs. The only im- 
portant thing is to keep on play- 
ing ball and just ahead of your 
opposing team. That, Franklin 
Roosevelt has been able to do so 
far, and if you will get a copy of 
Don Wharton's “Roosevelt Omni- 
bus” (which came to the book- 
stores just the week before 
Xmas) and read it, you will have 
no more fear over his leadership 
from here out than you would 
have of the captain of a ship who 
had just pulled you through a 
hurricane. * * *# 
AUTOMOBILE DEALERS have 
every reason for a Happy New 
Year. The men who head up the 
motor car companies today have 
weathered the worst storm in 
their many years of stormy seas. 
Without exception their opinion 
is that the industry will surpass 
its 1934 increase of some 40% by 
a big margin in 1935. You are 
the men through whom these cars 
must go to the public. You are 
the men who should be servicing 
these cars as never before. And 
you are the men who ought to be 
assured without a shadow of 
doubt that you will have a Happy 
New Year!--G.MS. 





Co., has been elected to 


Combustion Engine Institute. 


all sedan models have made available increased baggage space in the 


rear of the car. 


Chandler Joins Staff 
Of Holley Carburetor 


Detroit, Dec. 28. — Milton E. 
Chandler, vice-president of the 
Stromberg Carburetor Co. a 
subsidiary of the Bendix Aviation 
Corp., at South Bend, has joined 
the Holley Carburetor Co., to- 
gether with approximately a 
dozen associates from the Strom- 
berg company. 


Hydraulic Jack 
Waukesha, Wis., Dec. 28. A 
“Bullet” model, 3,000 pound capacity 
hydraulic jack has been introduced 


by the Hein-Werner Motor Parts 
Corp. The jack is said to be suited 
to all passenger cars and light 
trucks, including cars with knee- 
action. It weighs only 11 pounds, 


has a lifting range 7 inches to 14% 
inches, and is positioned with $4 
inch pin-locked handle fitting into 
balance-centered socket. 





Colpitts Elected 
Philadelphia, Dec. 28.—Walter Col- 
pitts, of the engineering firm of 
| Coverdale & Colpitts, New York City, 
has been elected a director of the 
Edward G. Budd Mfg. Co. and a 
member of the executive committee. 








Pontiac 





F YOU are interested in acquiring the Pontiac 
franchise, please communicate with A. W. L. 


Gilpin, 


Vice-President and General Sales 


Manager, Pontiac Motor Company. Your commu- 
nication will be regarded as strictly confidential. 
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Davis is Given 
Hupp Franchise 
In Chicago Area 


Chicago, Dec. 28.—Appointment 
of the Hupmobile Illinois Co., 
headed by S. L. Davis, as the 
Hupp Motor Car Corp. distributor 
for the Chicago area, was made 
known today. Davis was associ- 
ated with C. E. Gambill, former 
distributor, for a number of 
years, most of them as general 
sales manager. 

The award of the franchise to 
the Hupmobile Illinois Co. fol- 





Federal’s War Horse (power) 











lowed an airplane trip to Detroit 
by Davis and six of his associates, 
M. E. Reichelt, O. A. Holman, S. 
W. Hunsicker, A. E. Stanmeyer 
and R. H. Root. 

W. J. McAneeny, newly elected 
president of Hupp Motor Car 
Corp.; R. S. Cole, executive vice- 
president; F. W. Munro, adver- 
tising director, and other officials | 
are scheduled to attend a meet- | 
ing here tonight to mark the ap- 


pointment of the new distributor. ators, has been 





Production has been started by Federal Motor Truck Co. on 400 21% 
ton 4-wheel drive trucks for the U.S. Army. The complete units, 
chassis, cabs, and bodies, are being built by Federal. 





Lift Tariff 


Montreal, Dec. 28.—Ethylene-g 


eal | months, from Jan. 1 
. : , or 
a compound used in the manufacture | 19285. 


manufacturers 


November Car Financing 
Increases Over Last Year 





Washington, Dec. 28. On a 
daily average basis the dollar 


volume of retail financing of new} 


passenger automobiles shows an 
increase of 28 per cent for No- 
vember, 1934, as compared with 
November, 1933, and an increase 
of 150 per cent as compared with 
November, 1932, according to pre- 
liminary estimates by the De- 
partment of Commerce, As com- 


pared with October there was a| 


decrease of about 15 per cent. 

The aggregate volume for the 
first 11 months of this year was 
49 per cent above the first 11 
months of 1933 and 96 per cent 
higher than the corresponding 
period of 1932. 


All percentages presented are 
based on daily average figures 


to June 30,| with each business day of the 
It will be admitted free only | week weighted according to the 
their | relative volume of business as 
determined by experience in the} 


'meets the new demand with a 





new kind of low-priced car 


The fine response of our dealer organization to the 1935 Pontiac 


line is naturally gratifying to us who built these cars. Yet this 


enthusiastic reception contained no element of surprise. It was the 


inevitable result of carefully matured plans to fill an urgent and 


growing need not met by any other manufacturer of automobiles. 


Some time ago we became aware that the change in the economic 


structure was bringing about a change in the public’s attitude 


toward automobiles. The many new buyers of low-priced cars were 


demanding, along with low price, the same beauty, quality, com- 


fort, dependability, and modern features found in the high-price 


field. With our great modern plant, embodying the latest methods 


for reducing manufacturing costs, we were ideally situated to meet 


this need ... and we determined to be the first to do so. The result 


is the new Pontiac Six which, with the Improved Eight, gives Pontiac 


dealers the finest line of cars ever presented in Pontiaec’s new low-price 


range—a line which they assure us will double their sales in 1935. 


It is this frequently demonstrated ability to perceive fundamental 


buying trends and act accordingly that leads so many able business 


men to acquire the Pontiac franchise. They know their future is 


safe and assured in the hands of an organization that rules out 


guesswork as a basis for success. 


PONTIAC MOTOR COMPANY, PONTIAC, MICHIGAN 


PROSPER with 
PONCE 


DIVISION OF GENERAL MOTORS 











9:30 P.M. STUDEBAKER (Columbia), 





trade. Comparison of November, 
1934, with the same month of 
previous years and the percent- 
age changes from October to No- 
vember in past years are shown 
below: 
Comparisons of November, 1934 with the Same 
Month of Previous Years 
November, 1934 was 

27.6 per cent higher than November, 1938 
150.0 per cent higher than November, 1932 
33.5 per cent higher than November, 1932 
5.8 per cent higher than November, 1986 
39.7 per cent lower than November, 1929 
October-November Changes 
Percentage Change from October 
November, 1934 
November, 3 
November, 
November, 
November, 1930 ....cccscsccccccccseve —22.9 
November, 1929 ....ccsscscccccevesese —22.9 
These estimates on automobile 
financing are based upon figures 
reported to the Bureau of the 
Census by a sample group of large 
finance companies that have been 
in continuous operation § since 
1929. The dollar volume of these 
organizations represents over 
three-fourths of the _ business 
written by all finance companies 





| reporting to the Bureau of the 
| Census. 


Receive Charter 
Buffalo, Dec. 28.—National Engine 
Builders, Inc., has been chartered 
here with a capital of $20,000 te 
manufacture and deal in automo- 
tive engines. Principals of the new 


| firm are Harold L. Bodamer, Maurice 
| A. Banks and Edison McDonald. 


Automotive 


On the Air 





SUNDAY, DECEMBER 30 
6:30 P.M.—ACME VAINT (Columbia), Smiling 
Ed MeConnell, 


| 8:00 P.M.—FORD (Columbia), Sunday Evening 


Hlour 
9:30 P.M.—GULF (Columbia), Will Rogers; 


Oscar Bradley's orchestra. 


MONDAY, DECEMBER 31 

6:45 P.M.—SUN OIL (NBC, Blue), Lowell 
Thomas. 

7:45 P.M.—PIILCO (Columbia), Boake Carter, 

8:09 P.M.-STUDEBAKER (NBC, Red), 
Studebaker Champions; Richard Himber’s 
orchestra; Joey Nash, tenor, 

8:30 P.M.—FIRESTONE (NBC, Red), Gladys 
Swarthout; mixed chorus; William Daly’e 


ymphonie string orchestra. HUDSON 
(Columbia), Kate Smith’s New-Star Revue; 
Jack Miller's orchestra; Three Ambassadors 


and guest talent. 

9:00 P.M.—SINCLAIR (NBC, Blue), Minstrel 
show with Gene Arnold, interlocutor, 

11:30 P.M. -IIUDSON (Columbia), Kate 
Smith's New-Star Revue; Jack Miller’s or- 
chestra; Three Ambassadors and guest talent, 


TUESDAY, JANUARY 1 

2:30 P.M.—NASH (Columbia), New Year's 
Party 

6:45 P.M...SUN OIL (NBC, Blue), Lowell 
Thomas 

7:45 P.M.—PHILCO (Columbia), Boake Carter, 

8:30 P.M.-rACKARD (NBC, Blue), Lawrence 
Tibbett; Wilfred Pelletier’s orchestra; Johm 


B. Kennedy 


| 9:30 P.M.—CHEVROLET (Columbia), Isham 


Jones orchestra TEXAS (NBC, Red), 
Ilarry Richman; Jack Denny's orchestra; 


John B. Kennedy 


WEDNESDAY, JANUARY 2 


16:45 P.M. SUN OIL (NBC, Blue), Lowell 


Thomas 


7:45 P.M.—PHILCO (Columbia), Boake Carter, 

10:30 P.M.CONTINENTAL OIL (NBC, 
Blue), Harry Richman; Jack Denny's or- 
hestra; John B. Kennedy. 


THURSDAY, JANUARY 3 
6:45 P.M... SUN OLL (NBC, Blue), Lowell 
Thomas 
7:45 P.M.—VPHILCO (Columbia), Boake Carter. 
9:30 P.M.-FORD (Columbia), Fred Waring’s 
l’ennsylvanians. 
FRIDAY, JANUARY 4 
6:45 P.M.—SUN OIL (NBC, Blue), Lowell 


oak bie PHILCO (Columbia), Boake Carter. 
00 P.M._CITIES SERVICE (NBC, Red). 
= ar -Jessica Dragonette. 


Cities Service Concer a 
Cities Service quartet; Frank 


soprano; Rosario 


Banta and Milton Rettenberg; 
Bourdon’s orchestra ; 

10:30 P.M. "STANDARD OIL (Columbia), The 
O' Flynns 


TURDAY, JANUARY 5 
eet EASTERN (Columbia), 


6:30 P.M. 
; Eddie Dooley, Sports Review 
7:00 P.M SOCONY VACUUM (Columbia). 


Soconyland Sketches 


9:00 P.M.—RCA (NBC, Blue), 
orchestra; John B Kennedy ; 


Frank Black's 

guest artists. 

Rich- 
ard Himber and Studebaker Champions. 

10:00 P.M CARBORUNDUM (6 olumbia), 
‘arborundum Band. 

an hae stl DEBAKER (Columbia), Rich- 
‘ard Himber and Studebaker Champions 


SUNDAY, JANUARY 6 


6:15 P.M.—SPARKS- WITHINGTON (NBC, 


Jolly Coburn’s 






Blue), Sparton§ Triolians; 
orchestré d soloists. 

8:00 P.M. ENERAL MOTORS CORP, (NBC, 
Blue), General Motors Symphony concert; 


guest artists. 
10:00 P.M.—PONTIAC (NBC, Red), Jane Fre- 
man, contralto; Modern oboir; Frank Black's 


dance orchestra 















Detroit, Dec. 28——The human 
element in industry—center of 
current social and economic dis- 
cussions—is confidently looking to 
the future by helping itself to 
educational opportunities and ad- 
vanced technical training, accord- 
ing to records of the General 
Motors Institute at Flint, Mich. 

More than 40,000 men and 
women have studied at the school 
during their spare time in the 
past 16 years; over 500 men have 
been graduated from the two and 
four-year General Motors co-op- 
erative training courses and are 
now connected with various 
corporation divisions; some 500 
others have completed the similar 
service training program designed 
to fit them for the sales and serv- 
ice field; more than 5,000 fore- 
men are now being schooled in 
the handling of men and produc- 
tion; scores of teachers have 
taken special courses in automo- 
tive mechanics and many other 
special classes have been arranged 
to meet the corporation’s require- 
ments for skilled personnel. 

Started in 1918 

Starting in 1918 to provide 

spare time training for motor 


employes in Flint, the institute 
grew steadily. Housed in the 
building are machine shops, 


chemistry and physics laborator- 
ies, class rooms, motor and ac- 
cessory service shops, gymnasium, 


providing a complete plant under | 


one roof. The faculty consists 
of 30 full-time and 40 part-time 
instructors. 

The curriculum has two main 


German Diesel Output 


Is Showing Progress 
Washington, D. C., Dec. 28. 


Production and sales of the Ger- | 


man Diesel engine manufacturing 
industry are showing progressive 
improvement, according to a re- 
port from J. H. Wright, U. S. 
vice consul at Cologne. 

Both in the domestic and ex- 
port markets, it is pointed out, 


mechanics study, and many 
| others. 
The institute’s curriculum is} 


business appears to be on the up-| 


grade. 
the improved 
has been the Government’s indus- 
trial recovery and re-employment 
program. 


Seattle Dealers 


Fight Tax Diversion | 
Seattle, 4 28. Determined 
step to halt diversion of gas tax 
funds will be sponsored by the 


domestic situation | 


An outstanding factor in | 


GM Institute Provides 
General Trade Education 





| all 


objectives—first, developing em- 
ployes within the organization; 
second, foundation training of 
young men beginning connections 
with the corporation. The first is 
met through spare time and ex- 
tension courses and the second 
through co-operative training. 
More than 200 unit courses com- 
prise the spare time _ courses, 
covering terms of 12 weeks, 
chiefly in evening hours. Account- 


ing, business law, mathematics, 
shorthand, typing, economics, 
salesmanship, and public speak- 


ing are a few included, in addition 

to technical and practical trade 

courses in the motor industry. 
Students Hold Jobs 


Students in the co-operative 
courses are selected from hun- 


| dreds of applicants annually and 


alternate between the school and 
their work in the plants or deal- 
erships as the case may be. As 
a result of this selection, failures 
are relatively few during train- 
ing or after leaving school. 


The foreman training course, 


|; now seven years old, has broad- 


ened each year to keep pace with 
the changing relationships be- 
tween men and management. An 
expert instruction staff visits Gen- 
eral Motor plants near Flint, 
while more remote plants send 
representatives to the school for 
special training in the methods 
to be used in holding conferences 
with foremen upon their return. 
Careful attention is given to the 
theory and practice of collective 
bargaining as it relates to the 
foreman’s position, fundamentals 


| of organization and procedure in 


supervision. 
Service Courses 

Special courses at the institute 
have included those for service 
managers of larger dealers; Diesel 
engine instruction for railway 
men, training for high school 
teachers representing the 19,000 
students enrolled in automotive 


supervised by a board of regents, 
composed of General Motors ex- 
ecutives in constant contact with 
industrial problems. 
fees are scaled to a minimum. 
“In reality, the institute is a 
research laboratory and proving 


| ground for personnel,” says Major 


| 


rejuvenated Washington Automo- | 


tive Trades Assn. 


Carl R. Huessy, attorney for the 


association, has been instructed to 
draw up an initiative petition to 
circularize among the voters of 
the state, for a law to be voted 


upon during the 1936 presidential | 


election, to prevent diversion of 
funds from gas tax, for other 
than highway construction and 
maintenance. 


Petroleum Taxes 
New York, Dec. 28.—Taxes averag- 
ing $1.11 now are levied upon each 


barrel of crude oil costing 80.6c to} 


produce and selling 
market price of 72c, it is revealed 
in a booklet, “The New 
tion,” recently published 


by the 


at an average | 


Competi- | 


American Petroleum Industries Com- | 


mittee. Copies are available 


the Committee. 





Waters Elected 
Big Rapids, Mich., Dec. 28.—Ray 
H. Waters of Big Rapids has been 


elected president of the Mecosta- 
Montcalm-Osceola county automo- 
bile dealers association. Other offi- 
cers elected at the annual meeting 
were C. W. Decker, Evart, vice- 
president; Carl Taylor, Big Rapids, 
secretary; and Sam Johnson, Reed 
City, treasurer. 


Wilson Resumes 
Pontiac, Dec. 28.—Work has been 
resumed in the Foundry of the Wil- 
son Foundry & Machine Co., pre- 
paratory to opening other depart- 
ments for manufacturing of Knight 
sleeve-valve motors for Willys-Over- 
land. David R. Wilson, president of 
the motor manufacturing company, 
is receiver for Willys-Overland. 





from | 


Albert Sobey, director. “Through 
a central training agency, experi- 
ences can be pooled and a co- 
ordinated program advanced.” 


Tuition | 
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Turning Back the Pages 





A unique bit of entertainment at the Ford newspaper luncheon and 
preview at Pcarborn this week was a squadron of old time sleighs 
with bells and all that were used to transport guests from the Dear- 


born Inn to the Edison Theatre in Greenfield Village. 
and his father are shown above leaving the Inn. 


Edsel Ford 
This was the 


first sleigh in their lives for some of the boys. 


Peruvian Automobilists 


Prefer U. S. Made Cars 


By CHARLES M. SIEVERT 


Lima, Peru, Dec. 10.—(By Mail). 
—One of the gratifying sights to 
an American visitor to South 
America’s west coast republics is 
the abundance of American-made 


| motor cars. They dot the wharves 
| in every port and dominate trans- 


portation in this sister continent 
today. As everywhere, they have 
knitted time and distance to- 
gether, but a sharp contrast is 
afforded here where the poorer 
class in small towns still trudge 
along with burros heavily laden. 

Certainly it seems that these 
republics will offer American 
manufacturers a larger market 
for their cars as the calendar 
greets New Years. There is keen 
government interest in the con- 
struction of new and improved 
roads. The concrete ribbon from 
the port of Callao to Lima is as 
fine a stretch of road as any 
modern highway in Uncle Sam’s 
realm, except perhaps for those 
which have been landscaped. And 
it seems natural that it should be, 
for it aped American ideas and 
was built with the aid of Ameri- 





can engineers. Throughout the 
countryside, the natives laboring 
constantly on new roads present 
a scene smacking of CWA work- 
ers in the States. 


If the number of 1934 automo- 
biles seen on the streets of Guaya- 
quil, Ecuador, Trujillo, Callao and 
Lima, Peru, can be taken as an 
indication, recovery is also visit- 
ing the southern as well as the 
northern American continent. 


There is, too, a fair amount of 
recognition which must be paid 
to the native drivers and the po- 
lice departments for safety and 
accident prevention. While many 
of the drivers would be rated in 
the category of “cowboys” in the 
American vernacular, most of 
them are skilled in handling the 
wheel and after the first few days 
the visitor settles back in ease 
and comfort. They seemingly 
dash about in fury, but know pre- 
cisely their rights and the traffic 
regulations. Sixty and 70 miles 
an hour on the open road is ac- 
complished serenely. 








N. Y. Show Holds 


Place as National 
Starting Point 





(Continued from Page 1) 


answered by the fact that the 
majority of new lines will be an- 
nounced to the public simultan- 
eously with the opening of the 
show. Many, however, have not 
waited for the show to send them 
on their way but are announcing 
their new lines this week. 

Ford jumped the gun with a 
complete announcement of his 
new line here yesterday. Nash 
and LaFayette are announcing 
this week-end. Plymouth, De 
Soto, Chrysler, Oldsmobile, Pon- 
tiac, Graham and Chevrolet are 
making partial announcements 
this week with complete details 
of the new lines to be revealed 
at the opening of the show. 


Several hundred cars and chas- 
sis at New York will represent 28 
makes of passenger cars, three of 
which are importations, and six 
commercial types. There will be 
more than 50 accessory exhibits. 
The exposition is under the au- 
spices of the Automobile Mer- 
chants Assn. of and the personal 
direction of Alfred Reeves, man- 
ager of the last two national 
shows who has assisted in stag- 
ing numerous others. 


Interesting surprises are prom- 
ised, and several cars thus far 
are mysteries. That the 1935 lines 
of automobiles, and in all price 
brackets, will present unusual 
values, and that refinement here- 
tofore confined to the higher price 
cars will be incorporated in the 
low priced fields, is revealed by 
advance announcements, §Iilus- 
trative of the greater value are 
the marked improvements in rid- 


ing and means for increasing 
passenger comfort, convenience 
and safety. 


Dayton November Sales | 
50% Over 1933 Mark 


Dayton, O., Dec. 28.—New auto- 
mobile registrations in Dayton 
and Montgomery county during 
November totaled 299 cars against 
199 units in November, 1933, an 
increase of 100 automobiles, or 50 
per cent. The turnover was the 
biggest November in five years. 
October sales were 331. Total 
registrations for the 11 months 
ended Nov. 30 were 4,860 against 
4,464 the corresponding period 
last year, an increase of 396 units, 
or 8 per cent. 


KEEP AN EYE ON 


SRARKRAM 


A new Graham in the lowest price field! 


Graham, in 1935, 


On display soon. 
will cover 98.9% of the entire motor car 


market! 





Wire today — Graham-Paige Motors Corporation, Detroit — regarding franchise opportunities still open 























mo 
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Dealers Favor Lowest Possible Delivered Price 





© a os 


} 
| of most dealers is now at such a 
| low point compared to the pre- 


Against Higher Discount 


Included in Retail Cost 


| of any discount increase.” 


RSeENT suggestions of dealers that they should be | 
given higher discounts has prompted this week’s In- | 


quiring Reporter question: 


“Would You Favor An In- 


creased Discount if the Increase Were to Be Added to the 
Delivered Price of the Automobile eas 


By PERRY C. GARTLEY 
Ford Dealer, Chicago 

“To increase price is to diminish 
buying power. It has been proved 
that lower prices plumb new sales 
reservoirs. Consequently, I do not 
favor adding increased discounts 
to the delivered prices of automo- 
biles.” 


By GARDINER 8S. PLATT 
Packard Motor Co. of New York 
Bridgeport, Conn. 

“While present discounts on 
higher priced cars are high 
enough, it is obvious that dis- 
counts in the popular brackets 
should be increased if dealers in 
the low-priced field are to show 
a profit. The suggestion that de- 
livered prices be increased to 
cover the extra discount seems 
sound, as consumers have become 
accustomed to paying more for 
almost everything except automo- 

biles.” 


By SAM ZOLAT 
National Motor Co., Hupmobile 
Lincoln, Neb. 


“It might work out all right in 
the top price bracket and possibly 
would be as satisfactory as the 
present set-up in the middle 
bracket. I believe, however, that 
with competition as keen as it is 
today, prices should be kept to a 
minimum.” 


By JAMES F. GOODWIN jr. 
Dodge-Plymouth Dealer 
Chicago 


“Every dealer naturally favors | 
increased discounts, but it would | 


be most inadvisable to tack them 
on to the delivered prices. 
and when they are placed in 
effect the factory should include 
longer discounts in the F.O.B. 
prices. The public is critical in 
the matter of spread between 


F.O.B. prices and delivered prices | 


and the difference certainly 
should not be made greater. Deal- 
ers often find it difficult to ex- 
plain the difference as things now 
stand and there should be no fur- 
ther padding.” 


By ARTHUR L. CLARK 
Arthur L. Clark Co., Buick 
Bridgeport, Conn. 


If | 


> ——_-_-— -—_ — - 
| 


| discount would, in my opinion, be 
demoralizing.” 


By JAMES R. COCHRANE 
Cochrane Chevrolet Co. 
Bridgeport, Conn. 

“If every manufacturer _in- 
creased discounts a few dollars 
per unit in each price bracket 
and added the amount to the de- 
livered price, it would be of great 
value to dealers. The overhead 








| 





SOUND PRINCIPLE, 


10 YEARS’ PROOF 


depression period that they would 
be able to realize the full benefit 


By FAY BRITT 

Reo-Willys Dealer 
Lincoln, Neb. 

“I think 

with the increase added to deliv- 


ered price should work out to the} 


advantage of many dealers if the 


step were to be taken by all man- | 


ufacturers.” 


Changes Name 


Sharon, Pa., Dec. 28.—Inaugurating 
expansion of facilities and extension 
of its sales effort, the name of the 
Grafo Lubricating Co. has _ been 
changed to Grafo Lubricants Corp., 
with headquarters at 55 Chestnut 
Ave., Sharon, Pa., it was announced 
by Edw. Acheson Willson, president, 
on Dee. 1. 







































an increased discount | 





Detroit Aiito Show Plans 


Are Nearing Completion 


Detroit, Dec. 28.— With the 


|opening date of the thirty-fourth 


annual Detroit Auto Show only 


two weeks away, a large crew of | 


artists and master decorators is 
busily at work transforming Con- 
vention Hall into the most elabor- 
ate setting that has ever served as 


'a background fr a local motor 
| car exhibit. 
| will open on Jan. 12 and continue 


The Detroit show 


through Jan. 19. 

The three and a half acres of 
exhibit space in the huge hall are 
being draped in thousands of 
yards of soft, pastel shaded. cloth 
and every pillar in the place is 
being shrouded beneath panels of 
The high ceiling in the 


veneer. 






|center of the hall is being draped 
in three tones of green and silver. 
Specially built chandeliers, painted 
with scenes pertaining to the 
|automobile and its development, 
will furnish illumination. 

More than a score of conven- 
tions and special gatherings will 
| be held in the city during the run 
of the 1935 show. Most important 
of these is the annual convention 
of the National Automobile Deal- 
ers’ Assn., which will be held in 
Detroit for the first time. Donald 
Richberg, NRA chief, and F. W. 
A. Vesper, NADA president, will 
be the principal speakers on the 
NADA program. 





World-wide demand for 


Hydraulic Braking! 


“If the plan for an increase in | 


delivered prices, accompanied by 
a corresponding jump in dis- 
counts is adopted simultaneously 
by all manufacturers I would 
favor it. Dealers certainly need 


a greater margin on each sale in | 


order to be assured a profit.” 


By HAROLD VANBURG 
O’Shea-Rogers Motor Co., Ford 
Lincoln, Neb. 

“No. Price is the determining 
factor in the low price field and 
the way to make profits is to get 
volume in sales. The theory that 
a small volume of sales at a high 
profit is more desirable than large 
volume of sales at a lower rate 
is, in my opinion, a fallacy.” 


By JAMES LEVY 
Buick Dealer, Chicago 
“The big problem right now is 
to attract good retail salesmen 
because the dealer discount is not 
sufficient to pay the right kind 
of men what they are really 
worth. I believe that factories 
should correct this situation by 
giving longer discounts with the 
direct provision that the dealer 
use the increase for the benefit 
of the salesmen. The idea of the 
dealer getting such benefit or the 
public paying more in delivered 
prices to take up the increased 


The men and women who buy motor 
cars have cast an enormous, and annu- 


ally growing, vote for hydraulic braking. 


They /ike hydraulic braking. They like 


everything about it .. . the smooth, cush- 


ioned easy-ness . . . the consistent, en- 


| 


| 


| during equalization . . . the freedom 
from need for lubrication of the brak- 


ing system... the quick, simple take-up 
| adjustment which is required only after 


thousands of miles of brake 


-lining wear. 


Manufacturers /ike hydraulic braking. 
They like the wide public acceptance it 
has won... and the noticeably easy 


factory assembly. 


Car dealers ike hydraulic braking. 


They like the assurance of low service 


overhead, and the tangible sales asset 


which it represents. 


Correspondence is invited. 


HYDRAULIC BRAKE COMPANY 
DETROIT, MICHIGAN 


~ LOCKHEED HYDRAULIC 
Four BRAKES Wheel 


OFFICIALLY SERVED THROUGHOUT THE NATION BY WAGNER ELECTRIC CORPORATION 












Reveals buying increase that 
should benefit all industries 


In 1935, Digest readers will 
buy 292,866 motor cars 


$205,006,200 market can be 
covered weekly for only $2,400 


Not many months ago motor car manufacturers made a prediction— 
increased activity for 1935. To-day that prediction is confirmed. Not by 
“experts”, nor by ordinary “survey” methods, but by the most accurate 
forecaster of public action ever developed—a Literary Digest poll, a poll 
that was acclaimed by Chris Sinsabaugh, famous writer on automotive 
subjects, with the following remarks on the front page of Automotive 


Daily News:— 


(99% accurate in the polls on prohibition, 
“have set up Literary 


“Past performances’, 
the election of President Roosevelt, etc.) 
Digest as a straw-vote authority whose reports are a true barometer 





of what lies ahead, so sales managers in the automobile industry 
should profit by the poll the magazine is taking to find the potenti- 
alities of the market in the year just off our weather bow. For Literary 
Digest is taking another poll, asking its readers if they are going to 
buy new cars of 1935 vintage.” 


Now we are prepared to announce the latest returns from this poll. 


285,951 Digest families—conservatively—will buy 292,866 cars in 1935. 
For them they will pay—conservatively —$205,006,200. And this great 
1935 Literary Digest motor car market, predetermined by a measuring 
stick the accuracy of which has never been questioned, can be reached 
with a full page message weekly —for 52 weeks—for a total space cost 
of only $124,800! 


How the Poll Was Conducted 


To determine precisely the 1935 motor car requirements of the 1,000,000 
Digest reader-families, The Digest followed exactly the same procedure 
by which results of national, state, city and special elections have been 


forecast with uncanny accuracy. 


To thousands of Digest subscribers, divided as on all Digest polls between 
cities, towns and rural districts, and located in every state, were mailed 
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LATEST DIGEST POLL 


ONFIRMS DETROIT’S PREDICTION 
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the simple letter and return 









card reproduced herewith. 


AOvVenvisine Oeramrment 


The Jiterary Digest 


354-360 Fourth Avenue 
New Yoru 





The response was prompt and 
astonishing. 48% of the cards 
mailed were filled in and 
returned (a larger percentage 
than any previous poll mailing 
has produced, and a convine- 







Bovember 13th, 1934 








Dear Reader: 





Surveys and polls are right in The 
Digest's field and we have been requested 

to show the automobile industry the number 
of cars they may expect to sell in 1935. 









ing demonstration of the in- 
terest of Digest readers in The 





The simple questions will require 
just a moment of your time to answer. 





All of us in business or the pro- 
fessions, you as well as ourselves, are 
very mich interested in the possibilities 
of 1935. None of us wants to be too 
optimistic or too pessimistic. It is, 
therefore, a very good time to get the 
facts. 







Digest—and in motor cars). 













It will be a great favor to us if 
you will help with this automobile question- 
naire. We shall be grateful if you will 

rromptly answer and mail the enclosed card. 





MOTOR CAR OWNERS — JUST A MOMENT, PLEASE 

















. . tease Ch 
Your signature is not required and the card Please Check Please Check 
pays its own postage. YES NO 1 CAR 2 CARS 3 CARS 
Sincerely yours, Do you now own a motor car? | [] | | | | | 
THE LITERARY DIGEST a4 
$1,000 $1,500 
Under to to ver 
$1,000 $1,500 $2,000 $2,000 
What prico <lass? { ] [] | C] 
1 CAR 2 CARS 


Do you expe fa ala 









Lael 


Car in 19357 




















Poll Shows Huge Market 
— Present and Future 


This poll reveals that 80.9% of the families who read The Literary Digest 
own one or more cars—a total of practically a million cars among the 
million Digest families. 


Of these car owners, 30.5% are definitely going to buy new ones in 1934 
In addition, 20.4% of the families not owning cars at present will buy 
their first car next year. Taking both groups, the poll reveals that about 
one out of every three Digest readers will be a new car buyer in 1935. 


What price class will they select? The poll indicates that if they continue 
in their present price class they will buy: 


190,362 cars in the $1000 and under class 
79,073 cars in the $1000 to $2000 class 
23,431 cars over $2000 


Assume, however, that the average F.O.B. price is only $700. On this basis 
Digest readers will spend $205,006,200 for 292,866 motor cars next yeag, 


Only Home and Family Market 
Surveyed 


This poll was designed to cover only the home market for pleasure cars. 






The above figures do not include car or truck purchases to be made by 







Digest readers for business use. Not a single person polled mentioned 
delivery cars, trucks, or fleets—yet The Digest reaches about 200,000 
executives and owners of businesses. 









_AUTOMOTIVE DAILY NEWS, 
“Maybe” or “Perhaps’ Votes Not 
Included 


| The cards marked ‘maybe”’ or ‘perhaps I will buy’’ were counted as 





_“no’s’’. Yet they represent a substantial number of possible purchasers. 
3.3% of the car owners or 26,697, and 1.7% of the non-owners or 3,247, 
are in this group. If these should be added to the definite purchasers, the 


total Literary Digest motor car market would be 322,810 cars or $225.,- 
967,000. This latter group waits to be sold—by some aggressive car 
manufacturer. 


A Huge Market for 
Automobile 
Accessories 


There is another side to these fig- 
ures which is worth studying. 522,- 
013 of the 809,000 Digest readers 
now operating cars have said they 
do not intend to buy new ones in 1935. Of course a portion of this market 
will be fruitful as business improves. 





But consider the 522,013 Digest families riding in 702,204 cars over a 
year old who will be shopping in 1935 for millions of spark plugs, mil- 
lions of tires, miles of brake lining. 


And remember that the whole 809,000 Digest car owner readers will be 
buying countless gallons of gasoline, and oceans of oil. 


Here are facts that give sales managers a real opportunity to estimate 
their 1935 sales of car heaters, auto radios, winter radiator fluids, and 
other automotive accessories and merchandise. 


How You Can Reach This 
$205,006,200 Market 


By repeated surveys The Literary Digest has 
been proved the favorite magazine of its read- 

-s, The response to the present poll is an indi- 
cation of reader interest in motor cars. The 
Digest is a logical place, therefore, to present 
the story of 1935 models. 


Through The Digest you can place a full page 
message in the hands of a million well-to-do 
families, every week in 1935, for only $124,800 
—an investment that is small indeed compared 








the year with color pages, 2 page spreads, and 
covers. We know of no other market so worth- 
while and so large in volume, which can be 


covered so cheaply. 


At the top of the next column are typical 


' campaigns and their cost in The Digest. 


ROPES ERB SE OBS 


iterary Digest 


53 See ee eee. aR SS 
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| Cost of Space 


52 four color spreads . $374,400 
52 four color pages » . 187,200 
52 black and white pages . . . . . . . 124,800 
| 52 black and white spreads . . . . . . 249,600 
| 26 four color spreads 187,200 
| 26 four color pages 93,600 
26 black and white pages 62,400 
26 black and white spreads 124,800 


Who Are These Car-Buying 
Digest Families? 


Study the type of people who read The Literary Digest, and it is not 
surprising that they are good motor car prospects. The Digest audience 
includes: 

251,639 Professional Men and Women 

190,000 Wholesale and Retail Dealers 

nearly 200,000 Manufacturing Executives 
Actually 71%, or 710,000, Digest readers are owners of businesses, 

executives, or members of the professions. 
In countless impartial surveys, some by such nationally known experts 
as Dr. Starch, the percentage of Digest families with incomes over $3,000 
annually has repeatedly topped that of all other magazines of over 
1,000,000 circulation. 


The Telephone Survey and the 
Weekly M agazines 


The quality of Digest readership was again indicated in studies of the read- 

| ing habits of telephone subscribers, 
which revealed that the five leading 
weeklies cover 75% of the 10,000,000 
telephone homes in the United States 
—the cream of the volume market. 
And that The Literary Digest was a 
preferred weekly among these alert 
tamilies. 
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And so—for Automotive 
Advertisers 
Proved Potential and 
Verified Response 


To manufacturers of motor cars, tires, and 


be Sean SSeS 


automotive accessories, to advertisers of gaso- 


line and oil, to executives interested in the 


with a $205,006,200 market. And for less than a = 1 | 
4, of f the available dollar volume you oe promotion of motor car travel, The Literary 
V4 of 1% of the a ” bry Ale 4 Digest offers for 1935 a predetermined market 
an dominate this great magazine 52 weeks in | BCHVZG 


of great potential and verified responsiveness. 
What cars our readers will buy, whose gas and 
oil, what tires, depends on you. For profitable 
sales at low cost, for the greatest results in the 
shortest time, put The Digest on your 1935 
schedule. Buy space on FACTS and rejoice in 
the RESULTS. 








4 


USE THE LITERARY DIGEST IN 1935 ft 
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Graham Enters New Six 
In 1935 Business Battle 





(Continued from Page 1) 


head engine of three inch bore, 
four inch stroke, and 169.6 cubic 


inches displacement, developing 60 | 


brake horsepower at 3,500 rpm. 
The engine is equipped with full 


length water jackets, down draft | 


carburetor, four-bearing counter 
balanced crankshaft, pressure lu- 
brication, interchangeable 
main bearings, chain timing drive 
and pump circulation for cooling 
water. The engine 
on the chassis on three rubber- 
cushioned supports. to 
vibration. 


type | 


is mounted | 


reduce | 


| cushioned in live rubber bushings 
|of same type as those used in 
other Graham models. 

Graham’s new six is equipped 
| with four two-way direct acting 
hydraulic shock absorbers and 
hydraulic brakes with nine inch 
manganese steel drums and 
moulded asbestos facings which 
| give 132 square inches of actual 
braking area. 

The new six will be available | 
in two body styles, a four door | 
sedan and a two door sedan. The | 
body has all-steel doors and an | 


Graham Six Front End 





Heading straight into the 1935 low price field is the new Graham 


six-cylinder model. 


rubber cushion supports, reducing vibration. 
are standard. 


A single plate dry clutch, syn- 
chro-silent transmission, tubular 
propeller shaft with needle roller- 
bearing universals and a semi- 
floating rear axle with spiral bevel | 
gear drive are used in transmis- | 
sion of power to the rear wheels. | 

Semi-elliptic springs, with a/| 
combined length said to equal to | 
80 per cent of the car’s wheelbase 
are mounted outside the frame 
with outboard brackets. All| 


spring eye and shackle bolts are| metal and finish. 


Seek Cut in Alabama Tax 





The engine is mounted on the chassis on three 


Hydraulic brakes 


all-steel cowl. Body framework 
is assembled with bolts, instead 
of wood screws, and all joints are 
insulated against noise with rub- 
ber dough or other silencing ma- 
terial. A large luggage compart- 
ment is located back of the rear 
seat. The bodies are equipped 
with radio aerials. The body 
exteriors are rust proofed to give 
increased protection against rust 
and provide better bond between 





On Gasoline and Pumps 


Birmingham, Ala, Dec. 28| 
(UTPS).—With a new administra- | 
tion, which includes a new gov- | 
ernor, coming in to take over the | 
reigns of the state government in | 
January and a legislature conven- | 
ing Jan. 8, automotive and gaso- | 
line men are launching what may | 
be a successful drive for a re- | 
duced gas tax and license fee. 

Bibb Graves, who held the gov- 
ernor’s chair prior to the election 
of Gov. B. M. Miller, has promised 
automobile owners a cheaper lic- | 
ense tag although he is indefinite | 
as to the gas tax, which now} 
ranks second to only two states | 
in the United States, Tennessee | 
and Florida. 

The Automotive Trades Assn. | 
is launching a fight for cheaper | 
license tags and it appears ap-| 
parently that Gov. Graves will 
back this movement. He has said | 
he is in favor of tags ranging | 
from $4 to $15. This is a con-| 
siderable cut over the present} 
prices, the lowest of which is 
$11.75. 

The Alabama code committee, 
organization of gasoline dealers, 
has been working on legislative | 
matters for several months, ac- 
cording to E. M. Hearn, director. | 

County Tax 

Hearn says the committee hopes 
to prevail upon Legislators to 
abolish all county and municipal 
taxes, which will afford some re- 
lief to over-burdened drivers. At 
the present time four counties | 
collect a tax while a fifth has a 
tax on its books that is not col- 
lected. 





| pump 


“There are 150 cities which levy 
a local tax from one to two cents 
and out of this number 15 collect 
two cents. If we can get these 
local taxes abolished we will be 
satisfied to call it a good year,” | 
Hearn said. 

In Decatur, motorists pay a 
total of 11 cents, of which three 
cents goes to the county, one cent 
to the city, one to the Federal 
government and six cents to the 
state. 

The Alabama Code Committee 
to augment its fight for abandon- 
ment of local taxes has formed | 
66 county associations. 


Pump Fees 


In addition to license and gas| 
taxes the industry is very much 
interested in obtaining a reduc- 
tion in the gasoline pump license. | 
At present the state collects a fee | 
ranging from $15.75 to $75 per 
pump, according to population. | 

Rural pumps pay $7.50 per 
in addition to a 50 cent) 
probate fee. 

Alabama figures are consider- 
ably higher than other southern 
states, Hearn said. In Georgia 
the fee is $5 per pump, and in 
Florida $7.50 per filling station. 


Name Brandin 


Jamestown, N. Y., Dec. 28.—G. R. 
Brandin has been appointed general 
sales manager of the Watson Mfg. 
Co., succeeding C. M. Windrum, who 
resigned. He was formerly general 
manager of the Los Angeles plant 
of the Dahlstrom Metallic Door Co. 
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| Graham Six 4-Door Sedan 





The new year will see Graham’s bid for a share of the sales in the 


low-priced class. 


Semi-eliptic springs on this series are mounted 


outside the frame with outboard brackets. 


Studebaker Proposals Win | 


25 Per Cent of Stockholders 


(Continued from Page 1) 


S. Vance, receivers for the com- 
pany and trustees pending re-or- 
ganization under the new federal 
corporate re-organization act, will 
become officers of the re-organ- 
ized company if the plan is 
accepted by creditors. Hoffman 
will be president in charge of 
sales and Vance will be chairman 
of the board in charge of pro- 
duction. A. G. Bean, the third 
trustee, will be chairman of the 
board of the White Motor Corp., 
which is 95 per cent owned by 
Studebaker. 

The new Studebaker company 
will be organized under the laws 
of Delaware, or any other state 
approved by the re-organization 


committee and the underwriters, | 


and capitalized as follows: 
Plan Announced 
With authority to issue $7,000,- 
000 in debenture bonds, it is 


| estimated that $6,867,698 of these 
| will be issued, together with 2,138,- 


299 shares of common stock of 
the 5,000,000 shares authorized, of 
a par value of $1. 

The seven types of creditors 
may exchange their holdings as 
follows: 

Note holders will receive for 
each $1,000, 29.75 shares of White 
stock and 45.08 shares of new 
common. 

Bank creditors, for each $1,000, 
will receive 29.23 shares of White 
stock and 44.29 of new common. 

Merchandise and miscellaneous 
creditors on each $1,000 will re- 
ceive 29.23 shares of White and 
44.29 of new common. 

Holders of Rockne Corp., debts 


Chevrolet Men 
Optimistic Over 
1935 Prospects 


Detroit, Dec. 28.—More than 
5,000 Chevrolet dealers have re- 
turned to their homes through- 
out the country, following Chev-~ 
rolet’s annual sales convention 
covering a 10-day period. 

Plans for 1935 were outlined 
by W. E. Holler, general sales 





| manager of the Chevrolet Motor 


in a _ series 
the Masonic 


and his staff, 
meetings in 


Co., 
of 


| Temple. 


Dealers were optimistic and 
predict a 25 per cent increase in 
business for next year. Novem- 
ber sales more than doubled No- 
vember, 1933, and broke all 
November records in the com- 
pany’s history with the exception 


| of November, 1926. 


Dealer groups from the mid- 
west and southwest regions were 
even more enthusiastic over the 
prospects for 1935 because of the 
improved conditions in the agri- 
cultural sections. 

Following the daily business 
sessions a banquet was held each 
evening in the grand ballroom of 
the Statler Hotel, where sales ex- 
ecutives of Chevrolet and the 


| General Motors Corp were guests 


of honor. 
Dealer groups were accom- 
panied by their regional and 


zone managers who were pre- 
sented with their 1935 quotas 
during the sessions. 











will receive for each $1,000 a to- 
tal of $276.84 cash, $553.67 in de- 
benture bonds, 7.75 shares of 
White stock, and 11.07 shares of 
new common stock. 


Holders of Studebaker preferred 
stock, not subscribing to deben- 
tures, will receive for each 100 
shares, 125 shares of the new 
common. 


Preferred stockholders subscrib- 
ing to debentures, for each 100 
shares, plus $1,500, will receive 
347.29 shares of new common and 
$1,500 in debenture bonds. 

Holders of Studebaker common 
stock, if subscribing for debenture 
bonds, for each 100 shares, plus 
$225, will receive $225 in deben- 
tures and 331-3 shares of new 
common, 

The debentures are to be 10- 
year bonds, dated Jan. 1, 1935. 


They will draw interest from time | 
of consummation of the re-organ- | 


ization plan until Jan. 1, 1938 at 
three per cent, payable from net 
earnings. After that the interest 
will be six per cent, regardless 
of earnings. 

- Twenty per cent of all earnings 
will be set aside as a sinking 
fund for redemption of the bonds. 


The consolidated balance sheet, 
filed in Federal court with the 
re-organization plan, shows total 
current assets of $13,730,698 with 
liabilities of $3,016,434. 


Agreeing to buy. or cause to} 


be bought all debentures not sub- 


scribed for are four financial 
houses: Lehman _ Bros.; Field, 
Glore & Co.; Halden, Stone & 


Co ., and Goldman, Sachs & Co. 
The re-organization committee 


|includes Harold Hirsch, Joseph 


W. Burden, R. M. Fisher, David 


|L. Johnson and E. J. Quintal. 


| 


| 





| 








Suit Is Filed 
To Recover 
Service Dept. 


Butler, Pa., Dec. 28.— Suit to 
recover supervision and control 
of its service department, leased 
to the defendant company, has 
been filed here by the American 
Austin Co., Inc., of Butler, against 
Dallas E. Winslow, Inc., of De- 
troit. 

According to the Austin state- 
ment of claim, it made an agree- 
ment with the Winslow-Baker- 


| Meyering Corp. in May. On Nov. 


1 the concern changed its name 


|to Dallas E. Winslow, Inc., as- 


suming all rights and obligations 
of the firm which it succeeded. 


The Detroit concern which took 
over the service department of 
the Austin Co. and operated it 
until Oct. 31, when the plaintiff 
company terminated the agree- 
ment under the contract pro- 
visions, has refused to turn over 
the property with a transfer and 
bill of sale, the local concern 
charges. It also alleges that 
$1,750, made by Dallas E. Win- 
slow, Inc., after the termination 
of its agreement, is rightfully the 
property of the Austin company. 


Baston Elected Head 
By Twin City Dealers 


Minneapolis, Minn., Dec. 28— 
At a meeting of the Twin City 
Automobile Dealers’. Assn. 
Bert Baston of Minneapolis, head 
of the Baston Chevrolet Co., was 
elected president. Clyde Norton 
of St. Paul was elected first vice- 
president and Arnon N. Benson 
of Minneapolis will continue as 
executive secretary. The associ- 
ation has just concluded its first 
year of operation under the di- 
rection of J. R. Fry of St. Paul. 


The organization has elected an 


| executive committee which is to 


serve as the automobile dealers’ 
code authority in the Minneapolis 
and St. Paul area. The committee 
is composed of J. R. Fry, Ray 
Young, John Rihm and Roger 
Taney of St. Paul, and C. S. Con- 
nors, Bud Johnson, Paul Wishart 
and W. H. Crossland of Minne- 
apolis. 


Extend Debentures 


Akron, O., Dec. 28.— Seiberling 
Tire & Rubber Co. has received a 
two-year extension on $1,000,000 6 
per cent debentures due Nov. 15, 
last. F. A. Seiberling said that New 
York banks have extended the de- 
bentures until Nov. 15, 1936. The 
company will have an_ additional 
$1,350,000 of debentures due on Nov. 
15 next year. 


Uncle Sam Makes Sure 





Before acceptance, Uncle Sam puts his army trucks over the jumps, 

in this case a 57 degree ramp, constructed for the purpose. Army 

officials are watching the tests on one of the 400 2% ton 4-wheel 

drive trucks now being built for the U.S. Army by Federal Motor 
Truck Co. 
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Olds Offers Bigger Six and |November Sales |Service While You Sleep 


Kight; Cites 


(Continued from Page 1) 
company, when making the pre- 
liminary announcement of the 
1935 offerings, outlined some of 
the 1934 highlights of the com- 
pany’s record. 

Some of the high spots to which | 
Ralston called attention, were: 


Biggest August, October and} 
November in history. 


Largest percentages of increase 
in registrations—98.4 per cent- 
of any of the first ranking 10 cars. 


Jumped from eighth place at 
the end of 1933 to sixth at the 
end of 10 months in 1934, latest 
available registration figures. 


More than doubled retail sales. 


Export sales jumped 1661 per 
cent over those of 1933. 


In October, finished in first 
place in 41 cities of more than 
5,000 population, was second in 
82, third in 171, fourth in 289. 
Although Olds scored in fifth and 
sixth place in hundreds of other 
cities, no attempt was made to 
classify these. 


More than doubled production 
over the previous year. 


“With this background in 1934, 
we face 1935 confident that Olds- 
mobile will break all production 
and sales records,” said Ralston. 

An aggressive newspaper ad- 
vertising campaign, to be 
launched with the introduction of 
the new cars early in January, 
was announced by V. C. Havens, 
advertising manager of Oldsmo- 
bile. 

This campaign will stress the 
safety, economy, performance, 
comfort, and beauty features of 
the 1935 Oldsmobile, according to 
Havens. 


Ray - O- Vac Buys 
Lancaster Carbon Co. 

Madison, Wis., Dec. 28—The 
Ray-O-Vac Co. has purchased the 
Lancaster Carbon Co., Lancaster, 
O., including a plant of approx- 
imately 70,000 square feet of floor 
space for the manufacture of car- 
bon products. 

The purchase was made so as 
to give the Ray-O-Vac Co. its own | 
source of carbon products rather 
than depending on outside sup- 


pliers. Manufacturing operations 
will be continued at Lancaster, | 








Motor Industry 


| persons in the nation’s wholesale, | 
| retail and service trades are pro-| 


service establishments operating 


| 101,137 persons. 
The census of firms making} 





but with the accounting centered 
at Madison. 


Hoge Heads Mengel 
Louisville, Ky., Dec. 28. — William 
L. Hoge, president of the Mengel 
Body Co., and vice-president Menge! | 
Co., Louisville, was elected president | 
of the company by the directors on | 
Nov. 27, to fill a vacancy caused by | 
the death early last month of Col. 
C. C. Mengel, who had headed the 
company since 1877. 


Oldsmobile For 1935 


Year’s Gains 


Provides Large 


Share of Wages) 
Washington, Dec. 28. 
wages for one out of every six 


Work and | 


vided by firms wholly dependent 
upon automotive, petroleum, tire 
and other sales connected with 
highway use, according to a state- 
ment just released here by the 
National Highway Users Confer- 
ence, and based upon new Census 
Bureau figures. 

The statement shows 383,347 of 
the 2,133,437 wholesale, retail and 


in the United States in 1933 re- 
lied entirely upon sales to own- 
ers and operators of motor ve- 
hicles. 

Analysis of the government fig- 
ures also develops the following 
facts: 

Of the total payroll of $5,058,- 
803,000 for all wholesale, retail 
and service trades, $801,006,000, or 
15.9 per cent, accrued from auto- | 
motive, petroleum and_ allied 
trades. 


Automobile owners and opera- | 


tors, when buying from dealers 
who cater exclusively to their} 
demands, 
$7,839,025,000 of the dollar 
volume of purchases recorded by 


the nation’s commercial and serv- 


ice establishments. 


Firms making automotive and| 


allied sales exclusively have 655,- 
012 full-time employes and pro- 
vide part-time employment for 


automotive sales exclusively in- 
cludes the _ following 
Wholesalers of automotive prod- 
ucts, 6,303; wholesalers of petro- 
leum and its. products, 
retail motor vehicle dealers, 30,- 
646; 
tires and batteries, 
filling stations, 170,404. 


make 13 per cent—or| 


totals: 


28,421; | 


retail dealers in accessories, | 
16,027, and 





The totals do not include figures 
construction | 

automobile | 
production, petroleum production, | 
inter-city | 
truck driving and other activities | 


covering highway 
and maintenance, 
driving, 


motor bus 


of similar character. It is pointed 


out, also, that they do not include | 


corresponding figures for indus- 
tries which 
Neither do the totals reflect auto- 


|motive business of firms with | 
| major interests in other fields. 


Detroit Employment 

Detroit, Dec. 28. — Employment 
index of the Detroit Board of Com- 
merce was 84.1 on Dec. 15 compared 
with 62.4 on Nov. 30, and 51.2 on 
Dec. 15, 1933. 














C. L. McCuen, president and general manager of Oldsmobile (left), 


and D. E. Ralston, vice-president 


and general sales manager, look 


over a 1935 six as it comes off the production line at Lansing. Turret- 


top roofs are standard on both the six and eight cylinder lines. 


supply materials. | 





Increase 40% 


In Indianapolis 


Indianapolis, Ind., Dec. 28.—All | 
| price divisions took a whirl at | 
ithe business of swamping 1933 
| registration 


figures in Marion 
county (Indianapolis) in Novem- 
ber, although the total fell con- 
siderably below October. 

A 40 per*cent increase over the 


same month of the previous year | 


was recorded while the list as a 


whole slipped down 50 per cent | 
from the previous month of this | 


year. This, however, was nothing 
more than was expected with such 
fast sellers as Ford, Plymouth, 
Dodge, Oldsmobile, Pontiac, and 
others practically sold out. But 
even these, in most cases, made 
brilliant showings against 1933. 
Year-to-date sales as reflected by 
registrations showed an increase 
of about 22% per cent. 
Chevrolet, with still plenty of 
new cars on dealers’ floors, held 
a commanding lead while Ford 
and Plymouth dealers devoted 








the Bandwagon is ready to 





their 


and preparing for 1935. 
In the truck division, registra- 


tions more than doubled 1933 in | 
| ers. 
about 65 per cent from October. | 
Total for the year to date showed | 


November although slipping off 


a gain of about 150 per cent. 


Grand Rapids, Mich., Dec. 28.— 
| Percy Owen, one time director and 
sales manager of Chalmers Motor 
Co. and now head of the Michigan 


Bakeries, Inc., of this city, has been 
elected to the board of directors of 
the National Bank of Grand Rapids. 


Nelson Elected 


Pontiac, Mich., Dec. 28.—Victor E. 
Nelson, president of Universal Oil 
Seal Co., has been elected president 
of Pontiac Mfgs. Assn., composed of 
leading automotive and _ industrial 
plants. 








attention to the business | 
of cleaning up used car stocks | 





Offered by Utica Dealer 


Utica, N. Y., Dec. 28.—A new 
“service while you sleep” plan in- 
augurated here by effen and 
Wolfe Motors, Inc., De Soto and 
Plymouth dealers, is apparently 
making a hit with local car own- 


Under the new plan, the sta- 
tion calls for the car and services 
it at night, returning it to the 
owner’s garage with no incon- 
venience or lost time, and at no 
additional cost. 

The new service was begun 
when Geffen and Wolfe opened a 
service branch in addition to their 
sales division. They planned to 
feature something that would be 
original with their concern. The 
“service while you sleep” idea was 
the result. 

The company has been servicing 
and selling automobiles in Utica 
for 19 years. According to Geffen, 
the novel plan has already shown 
its value and they look forward 
to a great increase in servicing. 


Oo 


Arr you up there, sitting pretty? If you 


1935. 


are, you're headed places with Oldsmobile in 





still have a hankering —Oldsmobile reaches 
down a hand to hoist you aboard. Now is 
the time to act if you want real action in 


1935. Use the coupon, write or wire. 





If you haven’t yet climbed on—but 





D. E. RALSTON, 


Vice President and General Sales Manager, 


Olds Motor Works, Lansing, Michigan 


Dear Mr. Ralston: 
I've heard some interesting rumors about Oldsmobile’s product plans and 


sales plans for 1935. 


Name 


Address_ 





Confidentially, what's the ‘‘low-down’”’? 
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Chrysler Announces 
Airflow and Airstream 


(Continued from Page 1) 


wheels of Airflow line has also| use of more leaves, providing, the 
been improved through the use| engineers claim, a “softer” ride. 


of semi-eliptic multi-leaf tapered The new aircooled clutch oper- 


springs. ating mechanism is said to re- 
The line for 1935 embraces six! duce ordinary pedal pressure by | 
models: Airflow eight, Airflow as much as 30 per cent. Screened | 


Imperial, Airflow Custom Imperial | vents are provided in the clutch 
on a 137 inch wheelbase, the Air- 
flow Custom Imperial on 146 inch 
wheelbase, and an Airstream six- 
and eight-cylinder line. 

List prices on the new models 
f.o.b. Detroit, are Chrysler eight, 
$1,395; Chrysler Imperial, $1,675; | 
Airstream six, $745, and Airstream 
eight, $935. Prices on the Airflow 


frictional heat generated inside 
the housing. A series of flat ribs, 
or “fans” is cast as part of the 
main pressure plate to hasten the 
exhaust of this heat. At normal 
driving speeds these fans are 
claimed to force a steady flow 
of cool air through the housing 


Custom Imperial line will be an-| 
nounced later. 

Weight distribution has 
changed in the Airstream six. The 
engine and the seats have been 
moved forward approximately six 


Chrysler Imperial Eight 


|as 600 cubic feet per minute. 
been | 
also provided, similar in action 
to the air-cooled clutch. The gen- 
erator mechanism is cooled by air 





More to the point is the new front-end styling of the 1935 Chrysler | models 


Airflow, as seen in the Imperial Eight four-door sedan. For the sum 


of $1,675 you can own one. 


inches which moves forward the| drawn through the housing. The 
center of mass and makes for a| output of the generator is in- 
more even distribution of weight! creased by the fact of its being 
on the front and rear wheels. 

One of the greatest changes in| 





ing out armatures because of pent 


the appearance of the Airflow/| up heat is greatly reduced. 
models is in the hood. Instead| To reduce the hazard of side-| 
of the hood’s having uniform!) sway, a ‘“sway-eliminator”  is| 


mounted at the front end of the 
Airflow models’ between the 
springs. The eliminator comes 
into use when an unusual load 
is placed on one front spring, and 
serves to reduce this load, 

Ventilation systems on the 1935 
cars are of the same principle as 
used in 1934 cars. 

The spare tire and wheel are 
carried in a special section be- 


as in 
curved 


width from cowl to front 
the 1934 cars, a new 
center-section terminating in a 
pointed radiator has_ been 
adopted. This gives the car an 
appearance of greater length. 
Chrysler’s contribution to easier 
handling and increased riding 
comfort in the Airflow models is 
contained in a new type of semi- 
eliptic multi-leaf tapered springs. 


| cool, the engineers claim. Burn-| 


housing to permit the escape of | 


‘ ‘ | See “4 adie Qn 
and mechanism at a rate as high| Airstream sedan of 1935. 


A new air-cooled generator is|~ 








A modified version of the Airflow principle of styling is seen in the 
Pantograph type individual front wheel 
| suspension is standard on this line. This is the eight, 121-in. wheelbase 





(Continued from Page 1) 


the Kingdom of Ford, which led 
us hither and yon through the 
River Rouge terrain for the in- 
spection of the work of building 
the steel plants and their auxili- 
aries. The millions you are pour- 
ing into this enterprise are being 
wisely spent, I think. When you 
get to going on steel production, 
it ought to mean a lot to Detroit 
because of the employment it will 


give. It means that your addi- 
tional payrolls will be spent in 
| Detroit and vicinity. And as I 





neath the built-in luggage com- 
partment in the rear where they 
do not project to break up rear 
end streamlining. 


The leaves of the springs are 
thinner than leaves used in the 
ordinary type of springs. The 
thinner construction allows the 


Chevrolet’s 34 Record 
Held Best in Industry 


o—---- 





(Continued from Page 1) 
government, for which no regis- 
tration plates are issued, it is said. 

Within a few days the 1935 line | 
will be in production at the Chev- 
rolet plants in Tarrytown and|—Canada produced 1,697 motor 
Buffalo, N. Y., Atlanta, Ga., Nor-| cars in November, of which 622 
Bier as, “Santavte, rie aad| "Ore, £08 cmPert, Compared. wh 
Oakland, Calif., in addition to the | * ao of 3,700 care in No- 
Flint plant. Production will be | Don a - —_, : 
started in the new assembly plant CONESOS SUCRE 6 tatistics. 
at Baltimore as soon as this plant 
is completed, probably the first 
week in February. 

Coyle would not make a predic- 
tion of future business, “This 
year we set our domestic sales 
quota at approximately 675,000 
units, and the total will substan- 
tially exceed 700,000 units,” Coyle | 
stated. “We have tentatively set | 
our domestic sales quota for next | 
year higher than 1934. How much 
greater the 1935 sales will prove 
to be, we will not attempt to say.” | 





Canadian Production 


Reaches 1,697 in Nov. 


Toronto, Ont., Dec. 28 (UTPS). 





| mobiles for the 11 months ending 
| Nov. 30, totaled 114,158, an im- 


the 62,662 cars made in the same 
| period last year. 


Regulate Pedestrians 


Commencing Jan. 
Toronto, by order of the Toronto 
streets in strict accordance with 
automatic traffic lights or they will 
be served with summons to appear 
in court for violation of the traffic 
by-laws. 


Hartford Plans Show 


Hartford, Conn., Dec. 28.—Harry 
M. Sloate, president of the Hartford 
Automobile Dealers’ Assn., will be 
general chairman of the committee 
which will present the 28th annual 
Automobile Show at the State Arm- 


Bear Enlarges Plant 


Rock Island, Ill., Dee. 28.—Bear 


ory here, Jan. 19 to 26, inclusive.| Mfg. Co. has begun construction of a 
Assisting him will be A. C. Hine,| two-story addition to its Rock Island 
Major H. H. Skerrett, Harry C.| plant. This increase of manufactur- 
Hine and Arthur Fifoot, show man-| ing facilities is necessitated by the 


ager. 





the | 
| how the new Ford can take it in 


The Canadian output of auto- | 


provement of 82 per cent over} 


Police Commission, will have to cross | 


company’s rapid business expansion. | 


i | from 
Toronto, Ont., Dec. 28 (UTPS)— | 


2, pedestrians in | 





which are turning out the 1935 
with some 60,000 work- 
men employed, I also realized 
what all this means to Detroit at 
this particular time, when the 
motor capital is doing so much to 
get the country back on to Pros- 
perity Highway. 


* 4 


MR. FORD, you certainly pulled 


an original preview idea with 
your sleigh ride and made us 
realize the advances transporta- 


tion has made in the last three 
decades. When we came out of 
the Dearborn Inn, following the 
lunch, and saw the line-up of old- 
fashioned cutters and bob-sleds, 
sleigh bells and trimmings, each 
drawn by a team of horses, we 
hardly could believe our eyes. No 
one but a Henry Ford could have 
pulled such a coup. I’d venture 
to say that there were quite a 
few of the younger newspaper 
men who never had ridden in 
such an equippage. The ride from 
the Dearborn Inn in these sleighs 

there must have been 25 of 
them—to the new Edison Theater 
in Greenfield Village—was a nov- 
elty that was greatly appreciated. 


* * % 
TOO, THAT PEEK at the Edi- 


son Theater, which has just been 
completed, was something differ- 


ent. That theater undoubtedly 
gave you a chance to do your 


stuff in a presentation way that 
few others have. We got a kick 
out of seeing your nimble work- 
men actually assemble one of the 
new Fords right on the stage, and 
the movie that followed, showing 
a road rough-and-tumble, spoke 
louder than words. 

Personally, I got a kick out of 
the picturized parade of the 
ghosts of the Ford past—the pro- 
genitors of the new line you have 
just put on the market. And it 
stirred the old memory when I 
saw the Model N, the iron stallion 
whose loins sprung the 
Model T, the A and later the V-8, 
for back in 1907 I bought my first 
automobile and it was one of the 
N’s. 


fe * * 


AND, TOO, THE RIDES in the 
new jobs that followed the stage 
show seemed to justify what this 
particular Paul Pry had to say 
about them in a previous column. 
The back-seat drive which I en- 
joyed so much when Bill Cowling 
took me out a few weeks back 
seemed to click with the news- 
paper men just as it did with me. 
The finale, also was unusual—the 


| had refused to let it be raced for | 
looked around your busy plants | 
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Chrysler Airstream Sedan 


Thomas Midgley 
Diesin Florida 


Bradenton, Fla., Dec. 28.— 
Thomas Midgley, inventor of de- 
mountable rims and holder of 
more than 300 patents for the 
manufacture of automobile tires 
and rims, died Christmas morn- 
ing at his Winter home. 


Born in London, England, 74 
years ago, Mr. Midgley came to 
this country and attended public 
school in Worcester, Mass. In 
1883 he became national high 
wheel bicycle champion. Leaving 
Worcester in 1884 he joined the 
Hartman Steel Co. at Beaver 
Falls Pa., and remained with that 
company four years. He operated 
a business of his own until 1896 
when he moved to Columbus, O., 
and became associated with the 
Columbus Bicycle Co. Again 
forming his own company in 1899 
he operated it in Columbus until 
1905 when he was elected presi- 
dent of the Hartford Rubber 
Works and was associated with 
this company until 1914. 


Midgley Tire Co. of Lancaster, 
O., was formed in 1914 and Mr. 
Midgley guided the operation of 
the company until 1917 when he 
was called to become consulting 
engineer in charge of mechanical 
development of the Fisk Rubber 
Co. of Chicopee Falls, Mass., a 
position he held until his retire- 
ment in 1928. He was a member 
of the SAE. 

Mr. Midgley is survived by his 
wife and his son, Thomas Midgley. 


Chris 


Y Sinsabaugh 


telephone hook-up which carried 
your message to Ford dealers in 
all parts of the country.—C. S. 


* * * 


I'VE FOUND OUT where the 
Vanderbilt Cup is. For years no 
one connected with automobile 
racing seemed to know what had 
become of this famous trophy 
which was withdrawn from com- 
petition in 1916. Some said the 
donor, W. K. Vanderbilt jr., who 


again, had chucked it into the 
Atlantic on one of his trips to 
Europe. But now I get it offi- 
cially that the old mug is esconced 
in the Smithsonian Institute in 
Washington, D. C., along with the 
ancient automobiles and airplanes 
that have played such important 
parts in American history. 


Piston Ring Makers 


On Full Schedule 


Muskegon, Mich., Dec. 28.— 
Sealed Power Corp. and the Mus- 
kegon Piston Ring Co., awarded 
a joint order for piston rings from 
one of the major producers of 
moderate -priced cars, are re- 
ported on full time operating 
schedules. Sealed Power Corp. 
has increased its force to 675 men, 
with prospects of a steady 40- 
hour week for the next five 
months, company officials say. 
Muskegon Piston Ring Co. is em- 
ploying more than 200, with pros- 
pects for a long season. 


THE VANDERBILT CUP, Frank 
Taylor of the Division of En- 
gineering of the United States 
National Museum advises, is a re- 
cent addition to the collection, 
having been given to the museum 
by Vanderbilt only last fall on the 
occasion of the 30th anniversary 
of the first contest for the cup 
on Oct. 8, 1904. Oddly enough, 
the picture of the exhibit which 
he sent me shows only the name 
of George Robertson, driver of the 
first American car to win the cup 
and who now is a Ford and Lin- 
coln dealer in New York City. 


Seek Factory Aid 
Grand Rapids, Mich., Dec. 28.— 
Special effort is being made by the 
committee in charge of arrange- 
ments for the Grand Rapids Auto 
Show to be held in Grand Rapids, 
Jan. 8-12, to induce manufacturers 
to send factory sponsored talent to 
the Civic Auditorium for the show. 
William Berger and A. B. Burk- 
holder, Chevrolet dealers, are ar- 
ranging to bring the Chevrolet band 
to the show, and Alex Sarjeant, 
Arthur Rasch, and Roy Springer, 
Ford dealers, are practically assured 
that the Ford Mountaineers will be 
present. 





Of course most of us believe 
that the Vanderbilt Cup was just 
about as world-famous as is the 
America’s Cup. It took years for 
an American-made car to wrest 
the trophy from the foreigners, 
but to my mind this competition 
did more to create an interest in 
automobiles and to improve the 
breed than anything else that was 
attempted in the early days. 





The Famous Vanderbilt Cup 





anniversary of the first contest 
for the cup, run on Oct. 8, 1904, 
the donor, W. K. Vanderbilt jr., 


The Vanderbilt cup, emblem of 
automobile racing supremacy just 
after the turn of the century, re- 
poses in the Smithsonian Insti- 
tute in Washington, D. C. For 
a decade few knew where the cup 
was, but just prior to the 30th 


presented it to the museum. 
George Robertson, first Amer- 
ican winner of the trophy, is now 
a Ford and Lincoln dealer in 
New York. 
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Chevrolet Shows “Rubber Buildings” to Dealers 





Model Set-ups Provide 


For Expansion at Low Cost 


By E. 
Detroit, Dec. 28.—One of the 
most interesting and novel ex- 


hibits at the recent Chevrolet 
dealers’ annual 
convention here 
last week, shown 
as part of the 
dealers’ sales 
and service aid, 
was a series of 
miniature mod- 
ern sales and 
service buildings 
offered as a 
guide to dealers 
who may be 
planning to 
make changes 
in their buildings to take advan- 
tage of the possibilities of in- 
creased car and service sales 
which the new type _ set-ups 
permit. 


Three types of buildings were 
shown. All were constructed to 
scale and covered every detail of 
a dealer’s business. Miniature 
automobiles, also built to scale, 
were shown in the customer re- 
ception department, the show- 
room, the parts department, the 
shop and even on the grease hoist. 
Small figures dressed either as 
salesmen in regular clothes or 
mechanics with the conventional 
service coveralls were to be seen 
working on the cars or at the 
gasoline pumps. 


Rubber Buildings 


Called “Rubber Buildings,” they 
were so constructed as to be ex- 
panded quickly and inexpensively 
to meet requirements. By moving 
the rear wall back the distance 
needed the floor space of the 
station could be increased. 


The smallest building was 
planned for a dealer with a 100- 
car sales franchise. The show- 
room in this building was large 
enough to show three cars. The 
owner's office was completely 
fitted. The customer reception 
and parts rooms were made to 
scale and the shop equipped with 
grease hoists, brake testers and 
motor analyzers. This model also 
showed the most advantageous 
location for shop benches, battery 
charging racks and even the me- 
chanics’ too] kits. 

The next building was an elabo- 
ration of the first and so con- 
structed that the rear walls could 
be extended so as to provide more 
shop room and equipment space. 

Both model buildings were 50 
feet wide so by moving the rear 
wall back 10 feet 500 square feet 
more service space could be pro- 
vided to accommodate six to 10 
more cars. The customer recep- 
tion department was enlarged to 
take four or more cars and a 
grease hoist was added with more 
hoses and nozzles for increased 
business. 


Dealers Like ’Em 


The third building was de- 
signed to provide super service 
and sales facilities for a dealer 
having a franchise for 300 cars or 
more. This building was of the 
conventional type, but could be 
expanded. It showed every detail 
of equipment, office space and 
showroom space for a dealership 
of that size. A separate show- 
room was provided for trucks and 
other commercial vehicles. 

In explaining the expansion 
features it was pointed out that 
the rear wall and the ends of the 
side walls of the actual buildings 
were to be built of cinder blocks. 
They are inexpensive and ap- 
proved by building ordinances in 
every section of the country. The 
cost of adding 10 feet outside of 
the roof is slight and the work 





NEIGHBORHOOD 
SALES AND 
SERVICE PLAN 






can be done quickly, with very | ‘ 
| facturing 


little loss of time. 

Approximately 5,000 dealers, the 
majority of them from the smaller 
cities, viewed the exhibit. The 
dealers’ building department of 
the Chevrolet Motor Car Co. pre- 











| charge 


M. LUBECK 


sented data on building costs and 
facts gathered during the past 
few years from every section of 
the country. 

It was shown that the rent per 
car on a 100-car contract would 
amount to less than $15 per car. 
In the figures the cost of the land 
and building was taken into con- 
ideration. It was shown that a 
100-car dealer should be selling at 
least 6,000 gallons of gasoline per 
month. The profit, set at one cent 
per gallon, would reduce the car 
rent expense to less than $15. 
Additional profit could be made 
on lubricating, oil, grease, and ac- 
cessory sales. 

A dealer with a 250-car con- 
tract, operating a larger building, 
should sell enough gasoline to re- 
duce his car rent to approximately 
$12 per car and the dealer with 
the largest building and a sales 
franchise for 750 cars could re- 
duce his rent per car to less than 
$9. 

Since the convention many deal- 
ers have requested additional in- 
formation. 
nounced to its dealers that it is in 
favor of the sales and service 
move, and is now prepared to 
provide its dealers with complete 
specifications, plans, and sugges- 
tions regarding the new method 
of merchandising motor cars. 


| 
|Car Dealer Charged 


With Code Violation 


Hartford, Conn., 
U. 











The company has an- | 


Dec. 28.—Asst. | 
S. Attorney George H. Cohen | 


has filed a suit in U. S. District | 


Court here against Ward C. Par- 
sons, Plainville car dealer, to re- 
strain him from continuing al- 
leged violations of the Automo- 
bile Retail Sales Code. Four vio- 
lations involving excessive 
trade-in allowances are charged 
in the injunction suit. 

One allowance, it is charged, 
was $100 when it should have 
been $54, and another $537 against 
$464. Two other discounts, $150 
and $67.26, in separate deals, were 
said to be in excess of the allow- 
ances stipulated in the code. 


Richardson Appointed 
District Sales Chief 

Detroit, Dec. 28.—-J. F. Bowman, 
vice-president in charge of sales 
of the Federal Motor Truck Co. 
of Detroit, has announced the ap- 
pointment of J. B. Richardson as 
district sales manager. 

Richardson was connected with 
the White Co. Cleveland, for 
many years. 


Hudson Zone Shift 





Milwaukee, Wis., Dec. 28.—Fred 
D. Turrill has been named zone 
manager for the Hudson-Terraplane 
Sales Corp. here in charge of all 
wholesale and dealer operations in 
the Wisconsin and upper Michigan 


zone. He has announced the addi- 
tion of L. L. Miller as service and 
parts representative. Leonard Em- 


erson, who has been connected with 
the car distribution department at 
the factory, is being transferred to 
Milwaukee to handle car distribu- | 
tion in this territory. K. L. Camp, | 
who has been in charge of Wiscon- | 
sin car distribution, will be in| 
of one of the 


important | 
wholesale territories in the Wiscon- 
sin zone. 


Employment Off 


Chicago, Dec. 28.— Reports from 
4,627 industrial establishments in| 
Illinois for period between Oct. 15} 
and Nov. 15 show decreases of 2.7| 
per cent in employment and 3.6 per | 
cent in payrolls, according to the 
state department of labor. Manu- | 

industries during this | 
period reported declines of 4.3 per | 
cent in employment and 4.8 per cent 
in payrolls, while non-manufactur- | 
ing industries showed decreases of | 
0.2 per cent in employment and 2.1 | 
per cent in payrolls. 


Chicago Has Largest 


Chevrolet Dealership 


Chicago, Dec. 28.—The Gambill 
Motor Co. has taken over the 
Michigan Avenue Chevrolet Co., 
of which C. E. Gambill has been 
head for the past 12 years. The 
concern has more than doubled 
its former space and super-service 
innovations will be put into effect. 
The enlarged building extends 125 
feet along Michigan Ave. and half 


Washington, 


the 


a block along 25th St. It is a 
four-story structure and is said) gales totaled 2.5 
to rate as the nation’s largest the 11 months 


Chevrolet dealer establishment. 


Gasket Code 

Washington, Dec. 28.—Approval of 
a supplementary code for the gasket 
manufacturing industry, a product 
group of the automotive parts and 
equipment manufacturing industry, 
has been announced by the National 
Industrial Recovery Board. It will 
become effective Dec. 30. 


Taylor, pioneer 


died recently at 


many years he 
bicycle business, 
cars when the 


SPARKLING 
COLORFUL 
DISTINCTIVE 
PRACTICAL 
MODERN 


Dec. 
sales of automobiles continued to 
run ahead of a year ago during 
November, bringing the total for 
11 months of 1934 
corresponding period of last year. 
Commerce Department announced 
95,502 vehicles in 
against 


Pioneer Dealer Dies 
», 28.—Fred E. 
Danbury car dealer, 
Danbury 
after an illness of five weeks. 
was engaged in the 
and began 
automobile first 


Danbury, Conn., 


gan to come into general use. 


Il Months F actory Sales 
Reach 2,595,502 Units 


in the corresponding 1933 period. 

November sales amounted to 
78,415 units compared with 132,491 
in October and 60,683 in November 
last year. 


Passenger car sales in the 11 
months this year totaled 2,061,608 
against 1,519,651 in the like 1933 
period. November passenger car 
sales totaled 45,489 against 84,503 
in October and 40,754 in No- 
vember, 1933. 

Total factory sales of automo- 
biles in Canada amounted to 114,- 
158 in the 11 months compared 
with 62,662 in the 11 months last 
year. November sales were 1,697 
against 3,780 in October and 2,291 
in November last year. 


28.—Factory 


above the 


1,839,492 





hospital 
For 


to sell 
be- 





PORCELAIN ENAMEL 


Neighborhood-Feeder Service Stations 


Will Help Increase Your Car Sales 


“SALES 
APPEAL” that thousands of motor car dealers 
in PORCELAIN ENAMEL. 


Station attendants like it because it stays so 


No building material has the 


have found 


clean. Owners like it because it is so durable 
and economical. What motorists think of it is 
answered by the way they are flocking into the 
bright, snappy, convenient stations where it 
has been used most effectively. 

This problem ‘‘How should it be used to get 
the best effects?’’ is one which can only be 


satisfactorily solved by experienced engineers 


SERVICE 


STATION 


. for it is inseparably linked to the design, lay- 
out and construction of the complete station. 
Alert motor car dealers have called upon Austin 
engineers for this reason. Austin has introduced 
original methods of Porcelain Enamel construc- 
tion, added insulation and other practical 
advantages in addition to its distinctive, 
colorful and attention compelling features. 

Austin is prepared to present other new and 
novel details which will add greatly to the 
sales appeal of your Neighborhood Station - 


and without obligation. Write, phone or wire. 


DIVISION 


THE AUSTIN COMPANY 


Engineers and Builders 
National Headquarters 
16112 Euclid Ave., Cleveland, O. 


Offices in Principal Cities 
Detroit, Michigan 
2842 West Grand Blvd. 


THE 
AUSTIN METHOD 


UNIFORMITY in the Neighborhood Stations, 
selling your cars is of vital importance. This is one 
reason why the Austin Plan of Promotion can be 
made most profitable to you and to your dealers. 
Why not let us discuss this subject with you? 


In the building of Neighborhood Service Stations, 
Austin is drawing upon its 50-years’ experience in 
the design and construction of complete plants for 
industry. Austin Engineers will gladly discuss any 
plant modernization plans you may contemplate. 




















Hotel 


Headquarters 


for 
Motordom 





.... Hotel Lexington is 
the place to stop in New 
York during Automobile 
Show Week. 


eCONVENIENT 


Diagonally across the street 
to the Hotel Lexington from | 


Grand Central Palace. 


@eECONOMICAL 


Rooms with private bath| “!#bama 
from $3 single, $4 double, | Colorado 
suites from $10. Food prices — 


equally reasonable... break- 
fast from 35c, luncheon from 


65c, dinner with dancing to | Maine 
Little Jack Little’s amazing ee 


music in the Silver Grill for 
only $1, and up. 


eCOMFORTABLE 


Every room is outside with 
: | 
private bath, running ice| 


water; new, modern and 
comfortable. Finest beds 
and mattresses. Superlative 
service assured by Hitz- 
trained employees. 


HOTEL 
LEXINGTON 


NEW YORK 
CHARLES E. ROCHESTER, Manager 
a cs * 


Directed by the National Hotel Manage- | 
ment Co., Inc., RALPH HITZ, President | 


| 























123,792 Men Employed 
In U. S. Road Projects 


Washington, Dec. 28. — Emerg- 
ency construction of public works 
highways, according to a U. S. 
Bureau of Public Roads’ report 
dated Dec. 8, now has the follow- 
ing status: 6,837 projects com- 
pleted at a cost of approximately 
$295,632,000; 2,578 projects, esti- 
mated to cost $156,599,000, under 
construction; 658 projects, esti- 
mated to cost $25,364,000, awarded 
| but not yet under construction; 
| 484 projects, estimated to cost 
$25,489,000, approved but contracts 
not yet awarded. 


The 2,578 projects under con- 
struction involve 7,280 miles of 
road and are giving regular di- 
|}rect employment to 123,792 men, 
{involving funds provided by the 
; Acts of June 16, 1933, and June 
| 18, 1934. 
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Plymouth 4-Door Sedan 


A directed water circulation system, forcing a stream of water on 
the rear cylinders, is said to keep the entire engine of the 1935 
Plymouths at an even temperature. This model lists at $660. 


Holmes Opens Second 


Chicago Loop Store 
Chicago, Dec. 28.—With Dick 
Kiesling, a pioneer in the trade 
|here, as manager, Glenn E. 
Holmes, Inc., Ford and Lincoln 
dealer which was first to estab- 
lish a downtown sales room and 
service station in Chicago, will 
open a second display store in the 
“loop” section. Headquarters of 
the Holmes firm are in its own 
10-story building at 30 W. Lake 
st. 


Taking on the Ford dealership 

here in 1903, Holmes ranks as one 
of the oldest dealers in the coun- 
try for that make of car. Kies- 
ling, manager of the new branch, 
has been associated with promi- 
| nent makes of cars, including 
| Buick, Cadillac and Packard, in 
|Chicago during the past 25 years 
‘in executive sales capacities. 








New and Larger Plymouth 


(Continued 
creased economy and performance 
of compression ratios higher than 
had been used. 

“The new Plymouth engine has 
a compression ratio of 6.7 to 1, 
as compared with 5.8 to 1, on last 
year’s models. 

“Engine temperatures have been 
reduced with full-length water 
jackets,” he continues, “and a new 
system of directed water circu- 
lation through a tube inserted in 
| the engine block. The spark 
knock which usually accompanies 
high compression has been met 
with calibrated ignition, a new 
method of automatic spark con- 
trol which utilizes the vacuum 
in the intake manifold. 


“The new Plymouth’s larger 
body fits down over the frame 
and is bolted to the frame at 46 
different points in an entirely new 
type of safety construction,” Ed- 
ding said. 

Plymouth’s hydraulic brakes 
have been improved, according to 
the official by increasing the size 
of the rear pistons of each wheel 
to increase the pressure on the 
rear shoes and equalize the wear 
of the front and rear shoes. Brak- 
ing area has been increased and 
the new design provides longer 
life to brake facings. 

The Plymouth engine and body 
have been moved forward 5% 
inches, re-distributing the car 
weight to provide greater equal- 
ization. The front and rear 


Offers Many Improvements 


from Page 1) 

springs carry approximately the 
same weight and have the same 
frequency, it is claimed. 

The Plymouth is available in 
six body types: the business coupe 
at $565; two-door sedan at $615; 
de luxe rumble-seat coupe at $630; 
de luxe four-door sedan at $660; 
de luxe four-door touring sedan 
at $685; and de luxe two-door 
touring sedan at $650. 


GM Parts Division Gets 
Va. Corporation Permit 


Richmond, Va., Dec. 28 (UTPS). 
—General Motors Parts Corp., a 
Delaware corporation, with its 
principal Virginia office in Rich- 
mond, under direction of Thomas 
B. Gay, has been granted a certifi- 
cate of authority by the Virginia 
State corporation commission to 
manufacture and deal in repair 
parts and accessories for automo- 
biles. Maximum capital is $100,000. 





Elect Officers 


Muskegon, Mich., Dec. 28.—Mus- 
kegon County Automotive Mainten- 
ance Assn. has elected Frank Brad- 
shaw president for the coming year. 
Other officers elected last week in- 
clude Peter Stordahl, vice-president; 
Frank Vanderhaden, secretary; Fred 
Siemen, treasurer, and Harry Swan- 
son, Earl Tupes, Harold’ Reed, 

| Charles W. Smith and Harry Hould- 
ing, directors. 








CUMULATIVE NEW PASSENGER CAR REGIS 


These cumulative figures, showing the number of new automobiles registered in each state during the preceding month are published in Automotive Daily 
News immediately upon release twice weekly. Figures supplied by R. L. Polk & Co. with exception of New Jersey, supplied by New Jersey Motor List 
Co. and Metropolitan New York area which are compiled by Sherlock & Arnold. 
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37 States for '34 16879} 119) 

November 33 13694] 20415] 14638] 62] 14700] 1130! 125] 17122] 185| 1390) 3124| 23076 1498 
"341 = 44 7| #77| +450) 578 545) | 845 64| 3} 1527) 4, 86 74| 1758 56) 10! 66 
331 8623 5| 56} 347| 431 498] 498 26 | 365] 2 9 70 472 33} 2} 35 
344 21 10; 42, 110) 183 270) 1} 271] 57 3} 479) 9} 54) 39) 641 15} 13} 28 
"331 3 6] 44 124 177 126) 1] 127] 12| | 227] | 4 380) 283 13) 1] 14 
34) 45; 12; 81) 212) 350 509) 2} 511 72! 2} 860! 3} 76 71| 1084] 48; 20) 68 
33 7; #12] 82] 323 424 447] 2 449 14) 696) | 88 61} 804] 30 7| 87 

Kentucky 34) 31 8 41 200,| 280] 270) i: 2 48) 2} 585) 3} 40) 37) 715 19} 4 
33 | 26 10° 70 276 382] = 237] | 237 7| 3} 328) 1| 9| 34 382 8} | 8 
’34 6 4 19) 72 101! 109 3} 112] 30) 2 171| 4 26) 20) 253 15 9| 24 
33 5| 2 36 99) 142] 118 118] 8 2 113 1 15 29 168 23 I| 24 
341 +228) +70' 693 915) 1906] 1804 48 1852] 583) 84) 1906) 57! 540) 394| 3564] 206) 112) 318 
i ‘331 146) 124) 814) 1582) 2666] 1722! 19] 1741] 371) 54 1619] 55) 282) 655) 2986] 234) 17] 2651 
Texas '34[ 172) 23) 256) 794 1245] 1535) 6| 1541 257| 3; 3003} 9| 233) 290) 3795] 114| 46] 160 
33] 80) 28): 316) 1425) 1849] 1651! 1| 1652 71) 2| 2870) 7| 59) 247) 3256 53! 1| 54 
Total 44 States 341 2359) 694) 5309) 12877) 21239] 21921, 180) 22101] 4531) 383)! 33997, 349| 4567| 3769| 47596| 2110, 984/ 3094 
for November °33] 1283) 1188) 6145) 17870! 26486] 19437! 85} 19522 | 186] 23340| 251] 1761] 4250) 31427] 1785! 136! 1921 













United States 
Complete by 
Months 
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January "34 9679, 14589 2738) 7 
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Total sas Lcedealabaiinenninaacaaeeee Lataoen 1914/273916] 41328] 3592/438903] 3350|32614|78764|598551 | 32978] 2728/85706 
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De Soto’s Team for 1935 


DeSoto Is Twins for 1935; 
Airstream Added to Airflow 


(Continued from Page 1) 


of the Airflow models are listed 
at $1,195. 

Both the Airflow and Airstream 
cars have high compression en- 
gines, new syncro-silent transmis- 
sions, rust-proofed all-steel bodies, 
hydraulic brakes, floating power, 
and new type tapered leaf springs. 

In addition, the Airflow has 
hypoid gears in the rear axle 
and a ride stabilizer. The auto- 
matic transmission overdrive is 
available for Airflow models at 
slight extra cost. 


The 1935 Airflow models include | 


the original features of aerody- 
namic design, re-distribution of 
weight and unit body-frame 
safety construction. The front 


end of the Airflow has been re- | 


styled. 

The “floating ride’ has been 
changed this year with the de- 
velopment of new _ tapered-leaf 
springs, thinned down at the ends 
of each leaf so that more area 
of the leaf-end comes into con- 
tact with the adjoining leaves. 
Rear springs of the new Airflow 
are 2% inches longer than in the 
previous models. The new front 


end ride-stabilizer reduces side- |} 


sway on the curves. 


The new Airstream is stream- 
lined in design and the weight 
has been placed to provide a 
smooth, floating ride. 

The body of the Airstream fits 
over the frame and is bolted to} 
the frame at 48 different points. 





In this new type of unified con- 
struction, the frame becomes a 
part of the body. 

Airstream bodies are much | 
larger than former De _ Soto| 
bodies, with the exception of the | 
Airflow. Seats are wider. Floors | 
have been lowered 3% _ inches, | 
permitting higher seats. Passen- | 
gers have more leg and head | 
room. The Airstream has indi- 
vidual (coil-type) front springs 
and the new tapered-leaf springs 
in the rear. 

High Compression Engines 

Both new lines, the Airflow and 
Airstream, have high compression 
engines. The Airflow engine, with 
an aluminum cylinder head, has 
a standard compression ratio of 
6.5 to 1, with a ratio of 7.0 to 1, 
offered as optional. This engine 
develops 100 horsepower. The 
Airstream engine has a cast-iron 
cylinder head and a compression 
ratio of 6.0 to 1. It develops 93 
horsepower. Bore and stroke of | 
the two engines are the same, | 
3% inches by 4% inches, giving 
a piston displacement of 241.5} 
cubic inches. 


. 


Change Name 


Louisville, Ky., Dec. 28.—Jefferson 
County Automobile Dealers’ Assn. of 
Louisville has been authorized by S. 


| annual 





W. Mahan, secretary of state, to 
change the corporate name of the 
organization to Louisville Automo- 


_hbile ‘Tr ade Assn. 





De Soto presents two lines of cars 

at the opening of the New York Auto Show. The sedan model of the | 

Airstream line is seen in the foreground. The Airstream series lists 
from $695. All Airflow models are —— at $1,195. 


| 





Amendment Proposed 


To Budget Assessment | 

Washington, Dec. 28.—The motor | 
vehicle retailing trade, through | 
its national control committee, | 
has submitted to the National In- | 
dustrial Recovery Board a pro- 
posed amendment to the budget | 
for the state advisory committee | 
of Metropolitan New York set-| 
ting forth the following plan of 
assessment: 


New car dealers—1-10th of one | 
per cent on the factory list price | 
of new cars sold at retail. 

Used car dealers—fiat minimum | 
fee of $15.00, plus $5.00 
for each set of dealer plates in 


excess of three sets. | 


Any suggestions or objections | ° 
to the proposed amendment must | 


| be submitted to Jo G. Roberts, | 


deputy administrator, prior to! 


' Jan. 10, 1935. 





| sales record of the Sterling Motor 


for 1935, to be formally introduced | 


estan Sales Record 
Highest in Four Years 
Milwaukee, Wis., Dec. 28.—-The 


Truck, 
ceeded 


ex- 
and 


this year has 
1930 


Inc., 
anything since 


| there is more prospective business 


on hand now, officials report, | 
than at any time in the last five | 
| years. Business at present is 


| about 100 per cent ahead of what | 


it was a year ago. 


The firm has stepped up em- 
| ployment recently from 70 to 90, | 
and a few more of the old em- | 
ployes are expected to be called 
back soon. Working hours have | 
been extended. Business now be- 
ing received comes from a wide | 
variety of industries with credit | 
standings of the firms ordering | 
trucks reported as good 


TRATIONS 44 STATES NOVEMBER 1934- 1933 


The complete cumulative figures will appear each week, until all 48 states or completed United States totals for the months have been printed 


With 


the 


addition of Mississippi, 


New Tlampshire, Oklahoma, Tennesse e and 


Wvoming this table will be complete for Nove 


mber 
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Months <3 
os | 
ze | 
January 1468 434 453) 292) 349 2242; 506 
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F bed Provides More 


eo 


New Weight Distribution 
Increases Riding Comfort 


(Continued from Page 1) 
to take full advantage of manu-| front and rear springs are 
tacturing facilities. | terially lower. That of the front 
Individual model prices of the| is approximately 290 lbs. per inch 
new line, and the comparitive| and that of the rear 190 lbs. per 
1934 model prices, as announced | inch, 
by the factory are as follows: | proximately equal flexibility. 


ma- | 


thus both springs have ap-| e 


| Ford 1935 Fordor Sedan 





The Fordor de luxe sedan on the Ford offering for 1935. A combina- 
tion of engineering improvements, which includes larger bodies, are 
said to provide greater ease of control and increased riding comfort. 





foe ne | The front spring is now placed 
: ees Gene | Well ahead of the axle, corre- 

- > 5 | ’ 
ae owe ‘ ; = “a | spond to the placement of the} 
Seeder sedan Fie apart e 575 «B75 | rear spring behind the axle. The| 
el ane Sorte ostne.. 560 545 | “springbase” or distance between 
Delaze Pater an 515 560 | the points of attachment of the 
Tal ees Pacdor sedan. 635 615 |} front and rear springs to the 
Sender tour, sedan... 655 |frame has been increased from 
Cabeioiet "695 590 |} 117 to 123% inches, a gain of 
Tudor jaar sedan... 595 |/6% inches without altering the 
Sek wee avatn coupe. 570 545 | wheelbase, which remains at 112 

DeLuxe phaeton...... 580 550 | inches. ; 
DeLuxe roadster...... 550 «45525 The method of attaching the 
Sedan delivery........ 585 565 | Spring tips to the axles is new. 
Station wagon........ 670 | The spring shackles are now at- | 
Ford has adopted the term | t@ched to forged perches welded 


“center-poise” to summarize three | 
principal groups of design ele- | 
ments which have been combined 
in an effort to obtain 
riding comfort. 

The first group of changes re- | 
lates to the spring suspension sys- 
tem. The Ford transverse method 


front and rear, to which the axles 
are also attached. The radius 
|rods are of larger rectangular 


improved | section, 


Ford Clutch 


into ends of the radius rods, both | 


tapering toward the cen- | 


1935 Ford V-8 Chassis 





bottom of the radiator. The full; disc is utilized to prevent variable 
width of the frame is continued action resulting from changes in 
from the rear to a greater dis- | temperature. 

tance forward than formerly, to| Tests have shown that the sta- 
provide a secure support for the| bility of the car on turns is 
wider bodies used in the new car.| greater than in the 1934 model. 
The box design of the side rails|It is possible to take turns at 
permits reducing their depth. The} from five to seven miles per hour 
height of the frame from the}! faster in the new car with no 
| more sway than was experienced 
formerly, it is said. Cross-steer- 
| ing, wherein the drag link is now 
| substantially parallel with 
front axle and runs to the right 





left is employed in the new car. 
| Although the steering 
| gear ratio of 15 to 1 remains un- 
|}change d, miner changes in| 
knuckle arm and lever length, | 
| comand with larger’ spindle 
| bearing areas (resulting 
changes in the oil 
these bushings) 
| Steering as formerly, 
| despite the 





Body Room in 1935 Models 


| slotted 


front steering arm in place of the | 


column | 


| shoes. 


from | 
grooving of | 
obtain as easy} 
it is claimed, | 
increased weight on | 








The newly-designed clutch of the | 
Ford V-8 utilizes three weights at 
the ends of the throw-out arms so 
placed that when the _ engine 
speed is increased they add pres- 
sure to the clutch plate, to com- 
pensate for the lower spring pres- | 
sure that is used in clutch opera- 
tion. Cushioning springs are 
placed between the hub and disc. 





of spring mounting is retained 
in its entirety, but has been com- 
pletely redesigned including new 
front and rear springs, a new 
frame, radius rods and other) 
allied parts. Both springs are 
longer, particularly the front, 
which is inches greater in 
length than that in the 1934 car. 
The front spring is also 4 inch 
wider. The bow in the rear spring 
which was formerly required to 
clear the axle differential housing | 
has been eliminated, and the 
spring is now straight. It is also 
‘» inch longer than formerly. 

The deflection rates of both 


7h, 
(''s 






















Lines of the 










This side view of the Ford chassis shows the new position of the 


| Cross 


Ford Tudor sedan model 
styling of the new models. 
passengers are enabled to ride closer to the center of the car. 


engine, which has been moved forward over 8% inches. 


The X-mem- 


bers are joined in the center of the chassis with a welded steel 
box section. 


ter mountings on the X-member 


and torque tube. 


The frame is entirely new and 
attention has been directed 
toward increasing its rigidity. 
| The X-members which formerly 
were fitted closely within the 
side rails and extended only to 
the front and rear cross mem- 
bers, now extend their full length, 
but instead of fitting closely with- 


|in the side rails are arranged to 


form box-section members to the 
members, to which the 
springs are attached. Two braces 
between the centers of the X- 
members and the side rails also 
have been added, one of which 
forms the rear support for the 
storage battery. An additional 
member supports the forward 
edge of the battery. Where the 
X-members are connected at the 
center of the frame a new deep 


| box-member of welded construc- 


tion is used, which has the top 
face recessed to permit the torque 
tube to pass over it. The front 
cross member is much wider than 
formerly, providing a_ stronger 
mounting for the front spring. 
Triangular gussets which extend 
forward from the cross member 
to the side rails also support the 


Tudor De Luxe Ford 





ground between the axles is about 
two inches less than formerly, but 
adequate ground clearance has 
been retained by the placement 
of many chassis parts such as the 
muffler, exhaust pipe, battery, 
etc., within, or close to the top 
and bottom flanges of the frame. 

The second group of features 
contributing to improved riding 
comfort revolves around a com- 
pletely new distribution of chassis 
and body weight. The engine has 
been moved 8% inches forward 
of the conventional position until 
it is now partly over the front 
axle, resulting in an almost equal 
distribution of weight between 
the front and rear axles in the 
completed car. 

Coincident with moving the en- 
gine forward, the torque tube and 
drive shaft have been made cor- 
respondingly longer. The drive 
shaft has been increased _ in 
normal diameter from 1% inches 
to 2% inches and thickness of 
metal reduced from 3/32 to 1/16 
inches and is now of the tapered 
end type. The axle tread has been 
increased from 56.68 inches to 
58.25 inches to afford space for 
the larger tires, and permit wider 
rear seat cushion. 

The change in passenger loca- 
tion constitutes the third feature 
involved in obtaining greater rid- 
ing comfort. Advantage has been 
taken of the more forward posi- 
tion of the engine to move the 
front and rear seats forward a 
corresponding distance. Both 
front and rear seat passengers 
are thus placed closer to the 
center of the chassis, the rear 
seat passenger weight resting 8% 
inches forward of the 
position. 

In addition to the three factors 
contributing directly to the “cen- 
terpoise” ride, improved riding 
comfort is also aided by larger 
tires. The tire size has been in- 
creased to 6.00x16, with rim width 
of four inches. The double-acting 
hydraulic shock absorbers are 


emphasize the modern | now of the orifice-type, wherein 
With the forward position of the engine, the 


principle of 


through an aperature in a thin 


uniform flow | 





the front axle. The steering wheel | 
is of the three-spoke solid metal | 


core type with integral metal rim. | 


The mechanical braking system | 
has been redesigned and is espe- 
| cially effective. The brake shoes | 
are of the self-centering type and 
are shorter and wider to utilize 
more effectively the available 





| braking surface. In place of 
|} Short lever arms attaching the 
| shoes to the backing plate pin, 
pins are used within, 
which the webs of the shoes fit. 
This design permits the shoes to 
slide vertically. A “floating 
wedge” or cam is used in the 
shoe expanding mechanism so the 
shoes can center themselves with- 
in the drums. The braking area 
is 186 square inches as formerly. 
The brake drums have an addi- 
tional number of cooling ribs and 


Ford Brakes 





the | Above is shown the detail of the 


internal - expanding mechanical 
| type brakes on the 1935 models. 
|The brakes embrace a floating 
wedge, to equalize pressure on the 
Additional drum ribs are 
claimed to provide a 40 per cent 
increase in cooling effect. 


are of alloy-iron. The distribu- 
tion of braking force between 
front and rear wheels is normally 
set at 50 per cent—50 per cent. 


reduction in pedal pressure is 
claimed. 
Ease of control is assisted 


further by the use of a new 
clutch in which centrifugal force 
is utilized to supplement the 
normal spring pressure. At idling 
and gear changing speeds the 
pedal pressure is reduced approx- 
(Continued on Page 21, Col. 1) 


Ford Ventilation System 


AIR INLET 


| ventilation system of the engine 
of the Ford 
Air is circulated under directed 
flow through crankcase and valve 
compartment to carry away va- 
pors and fumes before they can 
condense and dilute the oil. A} 
screened air scoop takes the place 
of the oil filler cap. The fan 
forces air into this scoop and 


through openings into the valve 








V-8 cars for 1935. | 





down into the crankcase, then up| 


former | The new directed-flow crankcase chamber and forward to an out- 
llet at the front, through which 


the vapors pass to the outside. 
The amount of air forced in is 
automatically regulated because 
of the shape and location of the 


| scoop, Water vapor, moisture 
|from condensation, acid fumes 
and vapors containing “heavy 


ends” of the fuel are forced out 
of the crankcase before they can 
cause dilution, form sludge or 
corrode the metal. 















e e ° e ters the engine through a scoop 
Ford Weight Distribution replacing the oil filler cap. It is 
then conducted downward into 
I idi the crankcase, whence it flows 
ncreases L ing om ort upward through openings into the 
valve chamber. Finally it passes 
ae downward out of the engine 
(Continued from Page 20) through a special cored passage 
imately 15 per cent, increasing as| “directed flow” system of crank-| in the cylinder block casting 
the engine speed increases until| case ventilation, and the use of| which mates with a port located 
at 4,000 r.p.m. the pressure is| high-lead bronze for the floating| in the right front corner of the 
somewhat greater than previously | connecting-rod bearings, as has| crankcase pan. 
existed over the entire speed| been the practice in 1934 Ford Improvements in casting tech- 
range. Needle bearings are used| truck engines. A new camshaft| nique have made possible a de- 
on the pressure plate mounting] of cast-alloy iron, the metal sim-| crease of the thickness of the 
pins and the throwout lever swivel | ilar to that used for the valve| cylinder walls and other sections 
pins have a roller action for ob-|tappets, will be used in all en-| of the cylinder block and crank- 
taining smooth clutch operation. | gines as soon as production facili-| case casting by amounts up to 
The clutch disc is fitted with a|ties permit. The camshaft bear-|1/16th inch, reducing engine 
mechanical dampener of the|]ings instead of operating against} weight and improving the rate of 
spring and friction type to reduce|the iron of the cylinder block} heat transmission to the cooling 
noise due to synchronization of | casting now are of the pressed-in| water. The weight of the fly- 
vibrations in the drive system.| steel-backed babbitt lined type. wheel has been reduced. The 
Vhe clutch throwout bearing is The crankcase ventilating sys-| total weight of the engine, clutch 
now of the pre-lubricated type,| tem is especially designed to re-| and transmission unit has been 
designed to require no lubricant | move water-vapor from the crank- decreased approximately 20 lbs. 


during the life of the car. case, thus reducing the possible To decrease fan and generator 
Improvements in the V-8 en-| blocking of the lubricating system | hum the crankshaft to fan shaft Graceful body lines and new treatment of the rear deck are featured 


gine consist primarily of the ad-| from water freezing in the oil.| speed ratio has been reduced from| on the Ford 1935 line, as seen in the illustration of the three-window 
dition of what has been termed a Dilution is 5 also reduced. _Air « en-| 1.5 to 1.4 times engine speed. coupe. Crankcase ventilation has been added hed the V-8 engine. 














Commercial Car Registrations for Nov., 44: States, 1934-33 


Figures supplied by R. L. Polk & Co., except New Jersey, which are supplied by New Jersey Motor List Co., and Metropolitan New York by Sherlock & Arnold. 













STATES 


national 









Terraplane| ' 





Brockway 
Buick 
Chevrolet 
Indiana 
Inter- 
Sterling 
Stewart 
Studebaker 





























































Total 28 States 7; 10) 5441! 140) 16 3709| 412) 19) 1191) 32 123) 1; 98 13165 
for November 33] = 47/ = 16] ~—«10] | 2352) 132) 1575! 40) 2372) 228) 31] 899) 66) | 110) 9| 53) | 31] 6| 119 8096 
California "34 2 | | 494 306 11 512; 54 7, 70 2 29 3 12 19 | 30 1559 
33 3| 1 | | 6268 2} 218 6 381 58 8 59 3] 17 9| 2) 7 4 | 44 1080 
Colorado *34 141; 4, 36 94 11 1 17 1 3 2 1 311 
"33 46 7 34 61 8 2 23 | 5 2 l 190 
Connecticut 34 8| | 145) 8 66 110 55) 8| 17| 2 1 3 | 14 481 
33 1| 4| 1| 85| 6} 55 ol 97 2 rr 4] 55 13 15| 1 6 5 7 388 
lowa '34 1 258} 16 # 82| | 177 8 59 7 1 2 1 13 625 
33 | 97| 33! 64 127 l 73 1 5| l | 2 404 
Kentucky 34 1 222 7, +62 1 121 8 67 6 1 2 3 1] 502 
°33 2 81 8} 121 71| 8 2 65 7 3 I 2| I 2] 374 
Maine 34] 3 1 96 3 28 1 90 7 22 2 4 2 3 1] 263 
33 | 3 2 47 3 49 65 3 17 2 3 | 193 
Massachusetts . | 18) 4 261 6 109 11) 245) 24| 52; 11 27 3 6 17; 10 808 
33 | 22] 6| _167 17| 164, 13| 233] 81 7| 59] 19 21) 1 l 2| | 18 780 
Michigan 341 1 | 289 9} 149 17, 286 47 1 71 1 23 4 3 901 
331 | | 88 189 8| 207 13| 2 37 3 | 16 2 8 578 
Nebraska 34] 144 13; 40 1 124, 10 39 1 1 1 | 374 
334 33) 11) 30 | 58 4 | 44 3 | af 186 
New Hampshire 34 1 84 24 1 67 4 8| 7 2 6 f 206 
33 u 25 8 19 1 49 2) 9 3 1 2 | 123 
New Mexico 34] 150 4) 37 101 1 30 3 | 326 
331 | 21 8 30 t 1 20 2 | 86 
New York 34 | | 26, 56 | 588) 35) 386 16 588] 128 7| 234 43 1 28 2 15 9 4 42 24] 2232 
"331 l 18 32 304 57| 332 9 442| 84 8 183 54 36 2 18 9 12 2| 3225 1625 

Oregon 94 4 28 i 
33 2 57| 1 19 1 44 8] | 4 | 2 2 140 
Pennsylvania 34] 5 10 538; 24) 329) 11 501 60 19 179 10 1 83 21 3! 40 7] 1849 
33 | 3 78 16 398| 28) 363 13 453 56| 11} 192) 41 | 24) 2 13 21 23 10] 1745 
Texas "34 2 6| 887 10° 253 2) +608) 17) 202 1f 2 4 5 1 14 6] 2020 
"33 10 | 887 17| 169) l 378) 9| 8| 208) 1| 3 I | 18] 1205 
Vermont '34 1 83 3| 25 2) 48 5| 19 1 5 2 —T 7 T7138 
"33 | 23 | 12 4 31 4 | _ 15] 1| | 1| | | | | 92 
Total 44 States 341 24 84 #£=«979 18 9915 294) 3614) 141, 7431) 843) 54) 2327) 112 7| 387| 8! 40) 128) 38 262 1| 209 26016 
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TOTAL 





Studebaker 
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91 2581 61 98 
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__*83 64 47 39 4884| 205] 3860 52| 3734] 344) 806] 983| 79 29) 134 

February 34] 68) 58 81} ' 10718} 420| 2723| 121| 6459; 453 57| 2150| 144 8| 339) 14| 60! 109 4 5 179 24476 
“331 67| 41) —42| 4645| 174) 348 58] 2185] 271 64| 1126) 62 | 151 8} 81] 152 | te 116 22 at wt 

March "341 84| 64, 117 ” 15112| 501| 4154; 170| 8632| 717 61| 2841| 145) 9} 461) 10) 67| 126) 391! a 198 
i | 68} 45! 651 4749| 202} 489 54| 2037] 318 77| 1201| = 55| | 182] 5| 82] 101] 97| 197 “aa 
April "34 73| 88] 104) 14| 15050| 534| 4367| 178] 13167| 839) 64| 2729] 206) 9| 527 4, 90) 123; 23 ae + 197] 38882 
— 33 | 86! 76| 97] | 7299| 362! 870] 103) 4556] 644] 120] 2021! 187| | 216 12 rr 180 ra 89| 862 17801 
May 34 | 63| 146) 117 = 14148; 508] 4441; 186] 143 1031 45| 2849} 212 10| 578 10; 103; 193 88 Be 1} 193 39831 
‘331 120) 106) ‘88 8649| 375| 1832| 138] 5665| 647| 109] 2463) 152 | 290 ‘| 0 205 | 10° 24 aaa 20925 
June 341 22! 95} 108 7 12981| 481| 3729| 196| 12205) 884| 43| 2435| 154 15| 504 133 72 230 34778 
: "33 | 104] 113] 66 10191| 863] 1936 99| 6080] 583] 102] 2482} 149 | 278 . | 184 E- tee a 316 23254 
July 34] 17| 99| 147 * 14704, 457| 4224) 182| 12492) 951 - 2548} 202) 16, 416 17 3 156 67 321 37490 
33 f 91| 137] 107 14613] 440] 2582} 171] 7058} 757| 160] 3007] 217} | ao 18 i 198 | 2 Ms 28; 460 30642 
August 341 6| 61| 107 ™ 15790| 508] 4754| 162| 14055) 1033) 41] 2809] 143) 15 15 138| 52 7| 292] 40790 
"33 (127| (127 82 11455| 482| 4563] 184] 6840] 667| 133] 2981| 148] | 351 -E- i 214 | 108 18} 320] 28799 
September 34] 5| 118 74 = 15159| 420|) 4086| 158] 12250) 1240 39| 2538| 103 9| 369 3 153 62} 199 1| 196 37225 
331 105! 105! 1038 14026] 473] 4816] 134] 7088] 592| 111] 3137| 135 | 281 7 7 7 166 | 83 11 a 81269 
October 341 24 169) 118) 10} 15723) 535) 4669) 200) 13544! 1106! 156] 3238] 146) 11| 364 16) 52) 212!) 57| 304) 2} 222 40878 
33] 82 94| 87| | 10688) 498] 4863] 159| 7113] 701] 1380] 3095! 159) | 298 9| 70| 149) | 124! 6| 288 28058 
Ten Months’ Total 341 977; 1064) 118/138292| 4770\39728| 1673|113844| 8809| 630/26421| 1616) 108) 4286) 107]! 1441! 439) 3443) 23) 2260] 351127 
331) 914) 891) 762! | 91144] 3524/21159| 1102] 52356] pao 1086/22496| 1288 2515| 90) a 1683 1185! 212] 3080 211598 

10 Months Plus 44 341 1061! 1143! 136/148207! 5064/43342| 1814|121275| 9652| 684/28748| 1728] 115) 4673 694| 1569) 477! 3705) 24| 2469 


1501! 636| 1794| | 1266) 221 





States for November _°33 | 1033) 833! 95618| 3854|24575| 1207| 57455] 6069] 1171|24458| 
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SAE Annual Convention i in Detroit Jan. 14 to 18 


Many A uthorities Scheduled | ao oe 


In Comprehensive Program «,:.* 


Detroit, Dec. 28.—Tentative pro- 
gram for the annual meeting of 
the Society of Automotive En- 
gineers which will be held here 
Jan. 14 to 18 at the Book-Cadillac 
Hotel was announced today by 
the society. The program as out- 
lined is most comprehensive and 
will bring together a great num- 
ber of outstanding authorities on 
automobile, airplane and engine 
design and construction. 

The meeting this year will be 
coincidental with the annual De- 
troit show and the national meet- 
ing of the National Automobile 
Dealers’ Assn. This joint activity 
representing, as it does, practical- 
ly every division of the industry 
meeting in Detroit at the same 
time is expected to greatly in- 
crease the attendance at all 
gatherings. 

The tentative program for 
meeting is as follows: 


MONDAY, JAN. 
Crystal Room 


10:00 A.M. — Transportation 
Maintenance 
L. V. Newton, Chairman 
Painting Motor Vehicles—-P. R. 
Croll, Pittsburgh Plate Glass 
Co., and L. E. DuBey, Ditzler 
Color Co. 
How to Buy a Truck—T. L. Preble, 
Tide Water Oil Co. 


the 


14 


and 


Reception Room 
12:30 P.M.— Transportation 
Maintenance Luncheon 
J. M. Orr, Chairman 
Motor Vehicle Design from 
Operators’ Viewpoint—F. 
Faulkner, Armour & Co. 


and 


the 
L. 


Crystal Room 


2:00 P.M.—Truck, Bus and Railcar 
A. K. Brumbaugh, Chairman 

Engineering Uses of Rubber- 
Curt Saurer, Firestone Tire & 
Rubber Co. 


Grand Ballroom 


8:00 P.M.—Student Session 
O. E. Kurt, Chairman 
Demonstrative Lecture on Acous- 
tics—H. R. Berlin, Johns-Man- 

ville Corp. 


TUESDAY, JAN. 15 
Crystal Room 


10:00 A.M.—Aircraft-Engine 
Robert Insley, Chairman 
Aircraft and Aircraft-Engine Per- 
formance as Affected by Engine 
Oil—S. D. Heron, Ethyl Gaso- 

line Corp. 

Cold Weather Operation of Air- 
craft Engines—Alan Ferrier, 
Canadian Air Service. 

Report of C.F.R. Aviation Gaso- 
line Detonation Subcommittee. 


Crystal Room 
2:00 P.M.—Aircraft-Engine 
Opie Chenoweth, Chairman 

Report of SAE Ignition Research 
Subcommittee. 

Fuel Injection as Applied to Air- 
craft Engines by United States 
Army Air Corps—J. F. Camp- 
bell, United States Air Corps 
Altitude Laboratories. 


Crystal Room 
8:00 P.M.—Passenger Car Bodies 
J. Votypka, Chairman 
One Unit All-Steel Automobile 
Construction and Design as Ap- 
plied to Rear-Engined Cars— 
John Tjaarda, Briggs Mfg. Co. 
followed by 
Business Session 
President D. G. Roos, in the chair 
Nomination and Election of Mem- 
bers-at-Large of Annual Nomi- 
nating Committee. 
Announcement of Election of Of- 
ficers for 1935. 
Discussion of Proposed Constitu- 
tional Amendments. | 


WEDNESDAY, JAN. 16 
Crystal Room 
10:00 A.M.—Passenger Car 
Suspension Symposium 
W. R. Griswold, Chairman 
The Properties of Tires as Affect- 
ing the Riding, Steering and | 




















Handling of Automotive 
hicles—R. D. Evans, 
Tire & Rubber Co. 


Suspensions and Car Structure 


University. 
Transverse Leaf, 
Springing—K. K. 
Spring Institute. 


Probst, 


Reception Room 
10:00 A.M. eo Engine 
H. D. Hill, Chairman 

Cylinder Events Studied in 
Logarithmic Diagram 
Gregory, Wright 
Corp. 

A Rational Basis for 
Diesel Performances—E. S. Den- 
nison, Westinghouse Electric & 
Mfg. Co. 


Crystal Room 
2:00 P.M.—Privately-Owned 
Airplane 
E. P. Warner, Chairman 

Are We Giving the Average Pri- 
vate Operator the Airplane 
Most Suitable to His Needs?- 
F. S. Spring, Hudson Motor 
Car Co. 

Sales and Technical Problems of 
Private Commercial Airplanes— 
Peter Altman, Consulting En- 
gineer, Stinson Aircraft Corp.; 
Director, Aeronautics Dept. Uni- 
versity of Detroit. 

Air Transportation Equipment for 
the Private Owner—J. H. Geisse, 
Department of Commerce. 


Reception Room 
2:00 P.M.—Diesel Engine 
F. M. Young, Chairman 
Progress Report of the Volunteer 


Committee on Compression Ig- | 


nition Fuel Research—T. B. 
Rendel, Shell Petroleum Corp. 
Design and Development of In- 
jection Apparatus for High- 
Speed Diesels—C. R. Alden, Ex- 
Cell-O Aircraft & Tool Corp. 


Crystal Room 
8:00 P.M.—Aircraft 
Transportation 
W. A. Kennedy, Chairman 
Operating Requirements for 
Transport Airplanes—W. Little- 
wood, American Airlines, Inc. 
Designer’s and Manufacturer's 
Viewpoint on Requirements for 
Aircraft Intended for Airline 
Operation—J. H. net 
and J. L. Atwood, General Avia- 
tion Mfg. Corp. 


THURSDAY, JAN. 1 
Crystal Room 
10:00 A.M.—Fuels and 
Lubricants 
A. L. Beall, Chairman 
Conference on Oiliness of Crank- 
case Oils and Lubrication of 
Copper Lead Bearings. 


Crystal Room 
2:00 P.M.—Passenger Car 
Brake Symposium 
G. L. McCain, Chairman 

Hydraulic Brake Actuation 
Burns Dick, Wagner Electric 
Corp. 

Brake Drum and Lining Develop- 
ment—Chris Bockius, Raybes- 
tos-Manhattan, and J. Harold 
Hunt, Motor Wheel Corp. 


Grand Ballroom 
6:30 P.M.—Dinner 


Detroit Section Acting as Host to 


the National Society 
Outstanding Speaker. 


FRIDAY, JAN. 1 
Crystal Room 
10:00 A.M.—Passenger Car 
Engine Symposium 
F. F. Kishline, Chairman 
Engine Flame Temperatures Vary 
with Knock and with Position 


in the Combustion Chamber 
G. M. Rassweiler and Lloyd 
Withrow, General Motors Re- 


search Laboratories. 

Flame-Movement and Pressure- 
Development in Gasoline En- 
gines—C. C. Minter, Consulting 
Chemist. 


Ve- 
Goodyear 


M. Olley, Cadillac Motor Car 
Co. 
Farewell to the Horseless Car- 
riage—E. G. Reid, Stanford 


Independent 
Leaf 


the 
Me me 
Aeronautical 


Comparing 


Crystal Room 


A. L. Clayden, Chairman 
Report on 
Worm Gear C. 
Schlesman, 
Corp. 


Lubrication 


Crystal Room 
| 8:00 P.M.—Production Symposium 
W. H. McCoy, Chairman 
|General Topic: Recent Outstand- 
ing Development in Production 
Machinery and Methods. 

What is Surface Finish and How 
Can It Be Measured?—E. J. 
Abbott, University of Michigan. 

Surface Integrity and Dynamic 
Strength—A. V. DeForest, 
Massachusetts Institute of Tech- 


nology. 
Conjugate Camshaft Grinding 
Machine-—-Howard Dunbar, The 


Norton Co. 

Single Point Boring of Cylinders 
and Diamond Turning of Pis- 
tons—W. F. Wise, Ex-Cell-O 
Aircraft & Tool Corp. 

Improving Machineability of Al- 
loy Steels—W. E. Sanders, Delco 
Products Corp. 

Triple-Action Drawing and Re- 
drawing Presses—F. J. Rode, 
M. R. Hatch and E. V. Crane, 
The Toledo Machine & Tool Co. 

Modern Resistance Welding in the 
Automobile Industry rr. We 
Fassler, P. W. Fassler & Co. 


W eukers Cast 
Final Ballots 
In Plant Poll 


Detroit, Dec. 28.—Employes of 
the Cadillac Motor Car Co. voted 
today under supervision of the 
National Automobile Labor Board 
to complete the selection of a 
plant bargaining committee of 16 
members. 

The committee will represent 
the employes in the negotiations 
on wages and hours of employ- 
ment, under rules to be laid down 
by the Automobile Labor Board. 


At the nominating election held 


December 19, there were 1,593 
votes cast. Eighty-three per cent 
of the eligible employes in the 


plant on that day voted, while 34 
per cent of the eligible employes 
not working that day went to the 
plant to cast ballots. 

Two candidates for the com- 
mittee were nominated in each 
of 16 districts. Of these 32 can- 
didates, only two are running in 
the final election as representa- 
tives of organized groups. They 
are Emmet R. Reed, an American 
Federation of Labor representa- 
tive in the Sixteenth District, and 
J. T. Bloomfield, a representative 
of the Cadillac employes Assn., 
in the Sixth District. 


Globe-Union Gives 
Bonuses to Employes 

Milwaukee, Wis., Dec. 28.—The 
Globe-Union Mfg. Co. again dis- 
tributed bonuses to about 1,000 
hourly wage earners in the bat- 
tery, roller skate and radio parts 
divisions who have been with the 
firm six months or more. Those 
receiving bonuses also had their 
| hourly wages raised last spring. 

In addition to the main plant in 
Milwaukee, the concern has fac- 
tories in Philadelphia, Cincinnati, 
Memphis and Seattle, and these 
}employes are included in the 
Christmas remembrance. Globe- 
Union salaried workers who did 
not receive bonuses had their sal- 
aries raised this year, in most 

cases to levels above those exist- 
ing in 1929. 


To diese Work 


O., Dee. 28.—Jobs for 500 
expected to be provided 


Lima, 
men are 


when the Consolidated Motors Corp. | 


plant here is opened on Feb. 1. The 
firm will manufacture trucks. The 
corporation was formed a year ago 
and purchased the plant of the Re- 
lay Motors Corp., which had been 
| idle for three years. 





—Fuels and Lubricants 
Uniontown 


H. 
Socony-Vacuum 


California is 


Rev bal Title 
Would Protect 
Car Purchaser 


Salt Lake City, Utah, Dec. 28. 
The imperative need for a proper 
title for the purchaser of an au- 
tomobile much the same as the 
deed issued on a home, was 
stressed yesterday by Melvin R. 








Ballard, head of the Ballard-Nash 
Co. of this city, as head of the 
Utah State Automobile Dealers’ 
Assn.’s legislative committee, in 
his report to the organization’s 
annual convention. 

Ballard said the committee over 
which he presides is working on 
a bill to put before the lawmak- 
ers. The proposed law, he stated, 
would make the State of Utah 
liable if a title proved defective 
after it has been declared good. 

The convention was well at- 
tended. H. B. Carlisle, president 
of the association, presided. Car- 
lisle introduced Jack Frost and 
M. E. Peters of the National Au- 
tomobile Dealers’ Assn. Peters 
spoke on salesmanship and the 
importance of cementing friend- 
ships between dealers and car 
owners. Frost discussed automo- 
bile codes and urged dealers to 
eliminate the violations without 
prosecution so far as possible. 

Seth Blair, Blair Motor Co., Salt 
Lake City, chairman of the state 
advisory board, spoke on code 
violations and made an earnest 
plea for their reduction. H. G. 
Knox, member of the national 
field staff of District 17, and Jesse 
Chase, member of the Idaho state 
advisory board, were guests. 


Frank Botterill, general man- 
ager of the Botterill Automobile 
Co., in business in Salt Lake City 
for nearly 30 years, was elected 
president of the association for 
the coming year. Frank Brown- 
ing of Ogden was elected vice- 
president; June Jackson, Salt 
Lake City, was elected treasurer, 
and Carl Snow, Salt Lake City, 


was again chosen secretary. 
Three directors were chosen: A. 
B. Worsley, Provo; F. E. Carl - 


son, Salt Lake City, and the re- 
tiring president, H. B. Carlisle. 


Jefferson Show 


Jefferson City, Mo., Dec. 28.—The 
annual automobile show sponsored 
by the American Legion Drum and 
Bugle Corps will be held Jan. 17, 
18 and 19. Total floor space avail- 
able this year is about equal to that 
of last year’s show, but owing to 
an increased demand on the part of 
automobile dealers more room will 
be allotted for display of cars with 
a corresponding reduction in space 
for accessory and industrial exhibits. 


Truck Code Upheld 
In First Court Test 
Washington, Dec. 28.—The 
code of fair competition for 
the trucking industry has 
been upheld in its first court 
test. 
The 


victorious decision 


was that earned in the case 
of the Massachusetts state 
code authority against the 
Brockton. Transportation 


to. On the code authority’s 
complaint that the company 
violated minimum wage and 
maximum hour provisions 
of the agreement, an in- 
junction against it was is- 
sued in the U. S. District 
Court by Judge Brewster. 
The court’s ruling perpetu- 
ally restrains the company 





Growing 


As Automotive Center 


> os 


Los Angeles, , Calif, Dec. 27. — 
Indicating that 1935 ‘will be the 
best year for the automotive in- 
dustry of southern California 
during any time in the past five 
years is the report of automotive 
plant executives. Such plants in 
this territory now represent about 
$10,000,000 investment. 

Substantiating this forecast for 
1935 is the announcement of the 
resumption of assembly opera- 
tions after the first of the year 








from violation of the code 
under penalty of contempt 
proceedings. 


by the Ford Motor Co. plant in 
the Long Beach-Los Angeles 
harbor area, after a shut-down 
since December, 1932. 


The resumption “is contem- 
plated as part of the company’s 
million car program for 1935,” 
stated Ira B. Grove, manager. 

Plans are being completed for 
the Willys-Overland Pacific Co. 
plant to swing into an operative 
increase in 1935 over 1934 pro- 
duction. 

From the plant of the Chrysler 
Motors of California, come these 
important facts: 

Payroll amounting to more than 
$1,000,000 annually; number of 
employes varying from 700 to 
1,200; business increase shown by 
the fact that on Aug. 31, last, the 
plant has shipped 237 per cent, 
thus far this year, of the number 
of cars shipped from the plant 
during all of 1933. 

Significant in the automotive 
industry’s increase here, is the 
fact of a greatly improved west- 
ern market for Los Angeles-pro- 
duced commodities and the 
further expansion of Los Angeles 
business into trans-Pacific re- 
gions. 

The three branch plants here 
of eastern manufacturers, the 
Chrysler Corp. of California, Ford 
Motor Co. and Willys-Overland 
Pacific Co., on the basis of past 
records, normally employ approxi- 
mately 3,700 persons and pay out 
wages of over $5,000,000 annually. 

In addition to the above, the 
Moreland Motor Truck Co. has for 
years turned out heavy duty 
trucks at its Burbank plant. 

Los Angeles has also grown to 
be a major producer of specially- 
built bodies and trailers. Several 
trailer plants here give employ- 
ment to 500 men and have a 
payroll of $750,000 annually and 
an output of $4,000,000 per year. 

Besides this there are plants 
producing springs and bumpers, 
pistons and pins, axles, valves, 
radiators, carburetors, air clean- 
ers, brake lining, searchlights, 
windshields, etc. 


November Sets Record 


For West Hupp Outlet 


San Francisco, Calif., Dec. 27.— 
November was the best month in 
the history of his organization, 
Warren Boyd, Hupmobile distrib- 
utor throughout northern Califor- 
nia, Nevada and the Hawaiian 
Islands, reported here recently. 
The month’s business was almost 
double that of November, 1933, 
and showed an increase of ap- 
proximately 40 per cent over Oc- 
tober of this year. 

Reasons given for this increase 
by Boyd were: renewed confid- 
ence and generally improved busi- 
ness conditions throughout his 
territory; a demand for new cars 
due to necessary replacement of 
worn-out transportation; Hupmo- 
bile’s entry into the low price field 
with a car that is priced lower 
than any creation ever before put 
out by the Hupp Motor Car Corp. 


Wheatley Appointed 


Chicago, Dec. 28.—Asbestos Di- 
vision of Raybestos-Manhattan, Inc., 
announces the appointment of J. A 
Wheatley jr., as district sales man- 
ager of the Chicago district. He 
will cov'r the middle-west from 
Kansas ‘o Indiana, from Canada to 
the Gul’. 
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Reco very Aid, 
Expansion Costs 
Are Main Causes 


By C. J. ALEXANDER 


New York, Dec. 28.—With a 
year behind them in which profits 
failed to keep pace with increased 
factory and marketing operations, 
automotive manufacturers are 
looking forward with confidence 
that 1935 will provide them not 
only with another expansion in 
consumption of their products 
but with proportionate gains in 
earnings. 

The year just ending was one 
of paradoxes, but the motor in- 
dustry may be proud in the 
knowledge that its failure to pile 
up earnings in proportion to the 
increases in production and sales 
was due largely to steps taken in 
co-operation with the recovery 
program of the national adminis- 
tration. Returns to employes 
expanded faster than those to 
stockholders and company treas- 
uries. 


Outlook Better 


Financial observers of the in- 
dustry believe they see an abun- 
dance of evidence that the man- 
ufacturers of automobiles, parts 
and tires have adjusted their op- 
erations to a basis of permanent 
co-operation with the national 
administration’s efforts towards a 
more balanced economy, at the 
same time offering more value to 
the consumer in the conviction 
that increased volume sufficient 
to widen profits will be the result. 

The trend of stock market 
prices of the securities of the 
automotive industry during 1934 
has been almost stationary, when 
the year as a whole is considered. 
That is, prices at the end of the 
year for stocks as a whole were 
virtually at the same level at 
which they started the twelve 
months period. In individual in- 
stances, of course, some shares 
were higher and some were lower. 
In the course of 1934, prices rose 
above the current levels and 
dropped at times considerably 
below where they now stand. 

The trend was upwards through 
more of the first half of the year. 
Then came a protracted reaction 
during most of the summer and 
into the fall. This was followed 
by a recovery which lasted to the 
middle of December, since which 
time there has been irregularity. 

Buying Renewed 

The trend over the next few 
months probably will depend on 
how investors feel about the out- 
look for the first half of the new 
year. One evidence that some 
financial leaders believe motor 
stocks will be higher in the 
spring than in recent weeks is 
the reported renewal of buying 
of these securities by investment 
trusts. These trusts invested in 
motor shares a year ago at this 
time and there was considerable 
selling of these shares before the 
end of the first half of 1934. 
There has been substantial re- 
placement of these holdings 
within recent weeks, according to 
well founded reports in Wall 
street. 

Earnings of the automotive in- 
dustry in 1934 exceeded those of 
1933, but the gain for the indus- 
try as a whole has been due in 
large measure to the expansion in 
profits of some of the larger com- 
panies among the car and truck 
manufacturers and general in- 
creases for the parts and acces- 
sory makers. Some of the 
smaller car and truck companies 
failed to fare as well this year as 
last in net income, but many of 
them improved their financial po- 
sitions, effected economies, im- 
proved their plants and generally 
put themselves in shape to profit 
more readily from the expected 
extension of the industry’s recov- 
ery in the coming year. 

Reduced earnings this year in 
some cases has been due entirely 
to expenditures in plant and ma- 
chinery in preparation for new 
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Makers Take Reduced Profits in 1934: Production 


products. There have been write- 
offs of obsolete plant, etc., and 
the industry probably is in the 


best position in its history to take | 


full advantage of any further ex- 
pansion in business. This at least 


is the feeling in financial circles | 


in and around Wall street. 


The movement of prices in the 
past week on the stock exchanges 


has been irregular for the motor ||} 


shares. Quotations for the most 
part have held their own over the 
last two weeks following the 
rather sharp decline in the early 
part of December. Shares of the 
ear and truck and parts and ac- 
cessory companies were higher in 
the week ended Dec. 26 than in 
the period preceding, but those of 
the tire and rubber manufacturers 
still hesitated. The sharp rally 
on the day before Christmas 
brought some encouragement. 
Tire Shares Lag 

Tire and rubber shares have 
been the laggards throughout the 
recovery in prices since the sum- 
mer slump. Generally speaking, 
the operating results of the com- 
panies of this industry in 1934 
were somewhat less impressive 
than those of the strictly automo- 
tive manufacturers. They made 
important gains, however, and 
are entering 1935 with stronger 
financial positions and with a 
stronger price structure for tires. 
Improvement in earnings by the 
tire industry in 1935 over 1934 
should exceed that of the car and 
truck companies if present hopes 
are realized. 

Last week the Automotive Daily 
News stock price averages showed 
the following changes: 


Last This 

Week Week Change 
SR PD. caccccvcces 22.41 22.91 + 0.50 
10 car-truck companies 22.98 23.53 + 0.55 
10 parts-accessories 21.65 22.00 “f 0.35 
4 tire-rubbers ...... 17.17 17.10 — 0.07 


Thompson Products, Inc., in the 
past week declared a dividend of 
$7 a share on its preferred stock, 
payable Jan. 2 to stockholders 
who were on record Dec. 24. This 
Christmas present for Thompson 
stockholders represented the pay- 
ment of past due dividends on 
the cumulative preferred shares 
and left an unpaid balance of 











Last Minute Wall Street Wires 
From C. J. ALEXANDER 


Wall Street Correspondent 
| 


, Automotive Daily News 





New York, Dec. 28, 3:30 P.M.—Motor shares assumed leader- 


when an advance was made on a broad front. 


influence was overcome as t 
effected on a cash basis. 


| 


ship in today’s session of the New York Stock Exchange 


Ac 
wake of the rising motor stock prices. 


Tax selling 
ransactions of this type were 
cessory issues followed in the 
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$5.25, covering the last three quar- 
ters of 1934. The company re- 
cently announced that bank loans, 
which amounted to $475,601 on 
June 30, 1934, and $200,000 on | 
Sept. 30, had been paid in full. 
This represents material progress 
for this company in 1934, and 
similar improvement was regis- 
tered by some of the other units 
in the industry. 


Spicer Manufacturing Co. de- 
clared a regular quarterly divi- 
dend of 75 cents a share on its 
preferred stock, payable Jan. 15 
to stock of record Jan. 4. 


Murray Corp. announces that a 
substantial percentage of the 6% 
bonds of the company have been 
deposited in approval of the plan 
for the extension of the maturity 
date, which was Dec. 1, last. The 
issue originally was $4,000,000, and 
bonds outstanding have been re- 
duced to $1,750,000, on which the 
extension is asked. 





Parts Output High 


West Allis, Wis., Dec. 28.—Fulton 
Co., manufacturers of automobile 
accessories, closing its largest 
volume year since the firm was or- 
ganized some 25 years ago, accord- 
ing to S. A. Fulton, president, with | 
250 employed. At present the firm | 
turning out approximately 4,000 | 
electric sleet and frost shields daily, 
with production of these units 
creasing since the year’s 
started at a small scale last July.| 
Prospects for 1935 are bright, Mr. | 
Fulton reports. | 


is 


is 
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White Motor Statement 
Shows $1,143,627 Loss 


Cleveland, O., Dec. 28.—-State- 
ment of White Motor Co. and 
subsidiaries for nine months 


ended Sept. 30, 1934, show net loss 
of $1,143,627 after depreciation, 
amortization, interest, etc. 
Consolidated income account of 
White Motor Co. and subsidiaries 
for nine months ended Sept. 30, 
1934, follows: Sales, $14,725,423; 
loss after expenses, $348,025; de- 
preciation, $503,683; amortization 
of patterns, dies and special tools, 
$54,756; repairs and replacements, 
$240,883; loss, $1,147,347; interest 
income, less interest expense, $3,- 
720; net loss, $1,143,627. 
Consolidated balance sheet of 
White Motor Co. and subsidiaries, 
including The White Co., The 
White Co., Ltd., Indiana Motors 
Corp., Seton Finance Corp., and 
The White Motor Realty Co., as 
of Sept. 30, 1934, shows total 
assets of $32,582,218 and deficit 
from operations of $2,006,857. Cur- 
rent assets, including $2,330,830 
cash, amounted to $15,509,998 and 
current liabilities were $1,315,897. 


. ry 
Highway Tax 

Richmond, Va., Dec. 28 (UTPS).— 
Notwithstanding the fact that the 
state of Tennessee levies the highest 
gasoline tax of any state in the coun- 
try, it will have available after Jan. 
1, 1935, only nine-tenths of one cent 
of its seven-cent motor fuel tax for 
use by the state highway department 
for the maintenance and construc- 
tion of new roads. 








AUTOMOTIVE STOCK QUOTATIONS 


AT CLOSE OF MARKETS, FRIDAY, DECEMBER 28, 1934. 
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High Low High Low Last Sale 
1934 1934 ew vous Dec. 28 Dec. 21 | 1934 1934 Dec. 28 Dec. 21 
2334 103 Allis Chalmers Mfg. ......... 16 14% | 41 9 Mack Trucks (1) .. 261/ 251% 
337 12 American C. & F. l¢ 163g | 32 17 Marlin Rockwell : _. a 
12% 434 American CRAIN cccceccccces 8 - 121% 6! Midland Steel ce 10 
134 ae ee eS ON re 8 4g | 4434 1514 Motor Products ee 2g 243% 
171% 7 American Woolen 9 83g | 16 6 Motor Wheel ..............¢. 9 9 
5734 16 Auburn Auto (2) 251 2434 | 11 3 Murray Corp poe 7 634 
237% 9 Bendix Aviation 17 15 32 125g Nash Sea ; cc3oace S006 17% 
683 44 Bohn A, & B...... 59 56 ¢ 234 Packard eee ; ; ited 5 45% 
293% 16' Sorg-Warner 30! 28 ¢ 3 Pierce-Arrow - 7% 7 
26 12 triges Mig. ...... 27 25 23 1414 Raybestos Manhattan ; » = 20% 
734 3 Budd Mfg. Co., E. G 5 ' ; Reo Motor - 254 23% 
534 2 EE Oe ee 3 3 i 10! Republic Steel Corp. erie! 135 
9034 2014 Chryeler ..cce> ral 41 38! 8 274 Sparks-Withington ...... a 534 51% 
28! 10 Collins & Aikman .. 14 12! 103% 4% Stewart-Warner 9 g! 
39 185¢ Commercial Credit ...... 39% 37% 9 17g Studebaker ...... . Pee ee 2 2 
61 3 Commercial Inv. T. (2) 58 53 9 2! Thermoid Co. aa : ANE 43 
23% 34 Continental Motors 44 1 20'4 10 Thompson Products 18 16% 
~. 2'¢ Curtiss-Wright te ta 23 2 $1 24 Timken Roller Bear 34 321% 
12% 5 Curtiss-Wright A ..ccovccece 93% 814 | 42 33 Trico Products = ; 40! a 
1037¢ 80 du Pont de Nemours.. 96 93) 50 357 Union Car. & Carb. (1).. 47 4534 
221 12 a 19 1774 | 6434 32 UC. S. Industrial Alcohol 45 431% 
313 15 Electric Auto-Lite ...... 8 26 24 11 i. S. Rubber az 16 161% 
52 34 Electric Storage Battery 16 4 471 277 Westinghouse FE. & M....... 37 33Y 
27% 9 Evans Products ......... 22 1 7! 234 Yellow Truck .. Dam aate 354 s 
834 27% Federal Motor ........ 5 »2 13 Young Spring & Wire....... 2034 1914 
25% 13% Firestone T. & R......cc+- 167 1534 

455 1% Gabriel Co. A ...... 134 CHICAGO 

1234 1 Vg General Elec. Spec. (60c) 11! it 37 1 Aihetes hr ' ' 
42 2458 General Motors ....++++++ as} . 10 3 Sastian Blessing ... Ar ; 4 4 
283 1558 Glidden cent eee rote . ; 237 9 Bendix Aviation 1734 1534 
18 8 Goodrich, B. F. ereeereeees i 10 at 1 eRe Tea Came oR 
413 18 Goodyear r & R.... 3 32 11 Houdaille-Hershey A .. = 33 30 
4) 1 Graham i AIBC vee eeeeenees 2 2 93 ST sataittn. Ceewatiaw Te “ 7, 
° I Hayes Body Corp. ... 7 3 16 9! Modine Mfg. 16 15 
54 24 HoasaitieHenney 8... SH TA lion a) Rete Ghee se 
2414 6% Hudson Motor ........++:- 12 11 Pines Winterfront nea M8 ¥8 
71 17 i SO ce ewaa wan 3 27 : 

4674 23! Inter. Harvester 42 38 DETROIT 

663% 39 Johns-Manville ........... 54 4 65% 3 Hall Lamp Co. .... ao SY 5% 
4% 1 Kelly-Spring. Tire ...... 1 1! 3 1% Hoover Steel Ball ........ 3 

1414 7 Lee Rubber & Tire...... 11 10 74 4314 Parker Rust Proof 57 

4376 22! Libbey-Owens-Ford Glass 30) 27 84% 44 Timken-Detroit iN ng 6% aig 
1914 814 Ladiom Steel ...csceses 1614 14% 5g Warner Aircraft Corp. ...... 11/16 % 
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Lowered Rates 
For Financing 
Seen Next Year 


New York, Dec. 28.— Current 
low money rates, together with 
|the Chrysler Motors announce- 


ment that it had acquired an in- 
terest in Commercial Credit Corp. 
and that “new and advantageous 
rates” were being considered, lend 
support to the possibility that a 
somewhat lower scale of instal- 
ment financing rates will prevail 
in 1935. 

Whatever effect on earnings 
such a development might have 
would be determined principally 
by the trend of volume, since an 
increase in financing would tend 
to offset the lower gross return 
per unit of financing. 





Instalment Financing 

Commercial Investment Trust 
Corp. and Commercial Credit Co. 
report that instalment financing 
threatens to exceed all previous 
records. 

C. I. T.’s net profits for 1934 in 
all probability will exceed its pre- 
vious high earnings record of 
$9,165,896, reached in 1929. Com- 
mercial Credit’s net profits will 
not reach its record 1929 level of 
$6,254,142, but will be larger than 
in any other year in the com- 
pany’s history. 


Volume Heavy 


Similar records will be estab- 
lished by the two firms’ volume 
of business. C. I. T.’s volume of 
financing for the year probably 
approximated $800,000,000 or more, 
compared with $475,884,330 last 
year and with the previous record 
total of $489,000,000 in 1929. Com- 
mercial Credit’s volume for the 
year will probably reach ac least 
$400,000,000 for the second time in 
its history. In 1929, the com- 
pany’s volume was $442,807,262, 
while in 1933 it totaled $199,683,169. 

Continuation of these trends 
during 1935 will depend in large 
part upon expansion of retail 
trade in lines adaptable to instal- 
ment financing methods and upon 
a prolongation of the ease in 
money rates which contributed 
greatly to the 1934 earnings per- 
formance. 


Will Vote on Proxies 


Of Common Shareholders 


Milwaukee, Wis., Dec. 28.—Both 
The Milwaukee Co. and the man- 
agement of the Sterling Motor 
Truck Co., West Allis, are seeking 
common stockholder proxies to be 
voted at the annual meeting Jan. 
a3; 


The Milwaukee Co., which dis- 
tributed preferred stock of the 
predecessor company, points out 
in a letter to stockholders, most 
of whom formerly owned pre- 
ferred stock, that common hold- 
ers should elect the two directors 
from their own number that they 
have the right to name, The 
Sterling management letter ex- 
plains that preferred stockhold- 
ers, former creditors of the com- 
pany, will in any event control 
three of the five board positions 
and that the management should 
be permitted to have at least a 
minority representation on the 
board. 


New Officers Elected 
By Knoxville Group 


Knoxville, Tenn., Dec. 28.—The 
Knoxville Automotive Trades 
Assn. has elected new officers for 
the coming year. They are: H.C. 
Buchanan, president; James Car- 
ter, first vice-president; J. C. 
Mahan, second vice-president; H. 
T. Poore, secretary, and Charles 
Brakebill, treasurer. R. W. Spiers, 
retiring president, was appointed 
chairman of the board of direc- 
tors, which includes Thomas 
Trent, R. D. Cunningham and 
Frank McNutt. 








TELL IT To 
SWEENEY 


. » » the Unknown New Yorker 


Usxxown New Yorker? Why, every- 
body knows a New Yorker! What about the 
Banks, they live in New York, or is it New 
Rochelle? Mr. Banks wears spats and always 
drinks Scotch and is a broker or something. Mrs. 
Banks has the swellest clothes and sees all the 
shows and is snooty, kind of. And that Larson 
boy who used to work in the drug store, he’s in 
New York now and gota fine job... 

Everybody knows a New Yorker. But who 
knows the New Yorker you advertise to, the 
composite of the 12,000,000 people in and 
around the first,American metropolis? Adver- 
tisers’ conceptions of this most important adver- 
tising target are as widely variant as anybody’s. 

So we set out to find the typical New Yorker 
—Mr. Sweeney. 

We found him in the U. S. Census reports. He 
is a median, picked out of the middle of the 
1,700,000 New York City families. He is syn- 
thetic, but factual. You ought to know him better, 
keep him in mind when you plan sales, make an 
advertising budget, buy media, write copy, for 
New York. Here he is: 

Mr. Sweeney is forty-one years olc, husband 
of a thirty-seven-vear-old wife, parent of two 
children ages ten to fifteen. His name is more 
likely to be Smith, Johnson, Cohen or something 
Italian—than Sweeney. 

Mr. Sweeney works in an office in lower 
Manhattan. He lives in a Brooklyn apartment, a 
half hour away from his office by subway. There 
are at least two other families in the building. 
His telephone may not be listed in his own name 
but by his address, 

He earns $3,227 per year. He pays about $50 
a month rent, an approximate fifth of his income. 
A fifth finds its way to the grocery and delica- 
tessen. Department stores and apparel shops 
claim another fifth. The remainder goes for 
miscellaneous expenditures, amusement, trans- 
portation, taxes, charities, doctor bills and 
savings. The family has a savings account which 
hovers around $500, Living in a Brooklyn apart- 
ment, the probability that the Sweeneys own a 
car is a little bit less than half. They do have a 
radio. There is a fifty per cent chance that they 
have a vacuum cleaner, electric toaster and iron. 
Whether or not they have a mechanical refriger- 
ator depends upon how anxious their landlord is 
to keep them and how hard a bargain they drive 


in renting. 


To complete the picture of the Sweeneys as a 
customer we must abandon the median and 
resort to averages. The averages are not quite so 


technical, or so honest. The large number of 


high incomes and purchases made here by 
transients swell the averages. For instance, 
average family income is $4,089, as against the 
median of $3,227; average savings account is 











$1,200, median $500; average rent $68.15 per 
month, median $54. 
So some allowances must be made in the 


averages. 
The average New York family spends $272 a 
year in department stores, buys $52 worth of 


jewelry; spends $41 in cigar stores, not counting 


the cigarettes bought elsewhere. The druggist 
gets $73 per year. The butcher shop, selling meats 
only, gets $124. Sales in sports goods stores 
average $7 per family. The optician gets an 
annual call at $5. And the average family spends 
$3 a year for tombstones and monuments, $16 
for flowers and $18 for books! 

Make any allowance you want for changes in 
income, rent, buying power and buying habit 
since the last Census—but the fact remains that 
the Sweeneys, median or average, make more 
money and are better customers than any similar 
group of people elsewhere. As a prospect for 
advertising, they have no par! 


Tet IT To Sweeney, the typical New 
Yorker and qualify the best customer avail- 
able in this economically upset uni- 
verse. There are more than 1,500,000 
families of Sweeneys in New York City 

with average annual expenditures 
ranging from $6,000 down. They are 


the major market in New York for 


The 


NEW YORK’'S 

















everything from motor cars to mixed confetti. 
Concentrated in the geographically infinitesimal 
area of the five boroughs, their market worth is 
equalled only by the population of any several 
states. They suffered less in the depression than 
most Americans; have more capital, more income, 
more confidence for the present and future. Any 
marketing plan which does not include this audi- 
ence misses the cream of the country’s business. 

It is not hard to approach the Sweeneys with 
advertising—because they have selected their 
own medium, Two-thirds of all the families in 
New York City read one newspaper—The News. 
Alone, this newspaper furnishes all the effort 
most advertisers need. As the universal New York 
newspaper, The News has, of course, the largest 
coverage among the 273,000 families with income 
ratings above $6,o00—as well as majority cov- 
erage in all the lower income brackets except the 
lowest! 

Majority coverage in one medium makes 
advertising in New York cheaper! A premium of 
four hundred thousand circulation 
additional since the last rate card 
was issued gives The News the lowest 
milline and greatest value of any 





American newspaper. 

This market and this medium 
represent the outstanding sales oppor- 
tunity in this country in 1935! 
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